











ae 














SPECIAL LIFE INSURANCE NUMBER. 
























; 4 me a > an ; | | 
AMWeekly Newspaper of Inswu'r ain ece 
e Publishverd Thiu_riszdiay s + 













CHICAGO. AND CINCINNATI, THURSDAY, APRIL 17, 1902. $2 fer Annum. 





SIXTH YEAR. 
No. 16. 














THE LEADING FIRE INSURANCE COMPANY OF AMERICA. INCORPORATED 1819, CHARTER PERPETUAL 
AZ: TNA INSURANCE CoO. 
. W Vice-President. A. C. ADAMS ’ 
Wa HL KING, Secretary. WM. B. CLARK, President. fen Frits, | Amistant Secretaries 
NORTHWESTERN BRANCH, OMAHA, NEB. 
TE oc dkdennveoennsesas 000, 00 WM. H. WYMAN, W.P. HARFORD, 
. — pein 37 General Agent. Asst. General Ageat. 
EES Pree reee ore ; 
TED EIR, 00sccceseccedsede 4,410,877 80 PACIFIC BRANCH, SAN FRANCISCO, CAL. 
ick tankokintanetine 5,663,070 57 BOARDMAN & SPENCER, General Ageats 
Surplus to Policyholdets......... 9,663,070 57 
Losses Paid in 83 Years.........- 90,931,965 36 INLAND MARINE DEPARTMENT. 


CHICAGO, ILL., NEW YORK, 
145 La Salle Street. 52 William Street, 


WESTERN BRANCH: 


KEELER & GALLAGHER, General Agents.|=""Stucmnati onan 

















TO CONTINENTAL AGENTS: 
WE NOW HAVE READY FOR DISTRIBUTION A TWENTY PAGE BOOK ON 
THE PATERSON CONFLAGRATION WITH PICTURES, MAPS, AND A DETAILED 
ACCOUNT OF THE FIRE. THE BOOK IS ONE OF THE STRONGEST AIDS 
YOU CAN HAVE AT THIS TIME IN SOLICITING NEW BUSINESS AND IN 
STRENGTHENING YOUR HOLD ON YOUR CUSTOMERS. 
A SAMPLE HAS BEEN SENT YOU BY MAIL. 
THE CONTINENTAL INSURANCE CO. 








tele Ore 
This book is an evidence of the watchfulness we endeavor FOR AGENCY APPLY TO 
to maintain in helping an agent develop his business. We 
make the interests of our loyal agents our own. ; THE CONTINENTAL FIRE INSURANCE CO., 
Protect yourself as well as your customer by representing PRINCIPAL OFFICE, 46 CEDAR STREET, NEW YORK. 
THE CONTINENTAL. WESTERN DEPARTMENT, RIALTO BUILDING, CHICAGO, ILLS. 
D. W. C. SKILTON, President. J. H. MITCHELL, Vice-President. 
EDW. MILLIGAN, Secretary. : JOHN B. KNOX, Assistant Secretary. 
Surplus to Policyholders, $3,116,250.56. Total Losses Paid, Over Forty-Seven Million Dollars. 


CASH CAPITAL, TWO MILLION DOLLARS. 
Outstanding Losses, $454,788.57 Assets, $5,953,444.45 Reinsurance Reserve, $2,382,405.32 Net Surplus, $1,116,250.56 


THE WESTERN AND SOUTHERN DEPARTMENT, 
Northeast Corner Fourth and Elm Streets, CINCINNATI, OHIO. 











LOVEJOY & SPEAR, Managers. AGENCIES IN ALL CITIES AND TOWNS. 






















THE WESTERN 





UNDERWRITER. 





Cooper 


Firelnsurance Company 


OF DAYTON, O. 


Cuas. D. Muap, 


President. 


H, E. Mean, 


Vice-President, 


Cuas. W. ScHENK, 


Secretary. 


The Obio General Agency 


UNITED STATES FIRE INSURANCE CO..........0f New York, AY 
ALLEMANNIA FIRE INSURANCE CO eos. Of Plitsburg, Pa 
A. K. MURRAY, General Agent, 
Offices: 315 W. Fourth St., 


Agents wanted at desirable points. CINCINNATI, O80. 
Remember: The Ohio General Agency is a Home Institution. 





GERMAN 
Fire Insurance Company, 


OF WHEELING, W. VA. 


ORGANIZED IN 1867. 
Cash Capital, $100,000. Net Surplus, $129,133.06 


WM. F, STIFEL, President. 
F. RIESTER, Secretary. ANTON REYMANN, Vice-Pees’t. 


S. W. RICE, Special Agent. 


OHIO’S LEADING ACENCY COMPANY. 


Cincinnati Underwriters 


COMPOSED OF 


EUREKA SECURITY 
Fire and Marine Insurance Co,| Fire Insurance Company. 


ORGANIZED 1864. Oneanizep 1881. 
CAPITAL $100,000. ASSETS $290,182. | CAPITAL $150,000. ASSETS, $271,786. 
SURPLUS $191,199. SURPLUS $186,910. 
COMBINED STATEMENT. 
Assets $572,092.80. Surplus $396,892.19. 


Cincinnati, Ohio. 


Capital $250,000, 
F. A. ROTHIER, President. 
ADAM BENUS, Secretary. 





Firemen’s Insurance Company 


OF BALTIMORE, MD. 


G. W. POHLMAN, 
General Agent Western Department, 
CINCINNATI, O. 


Per States of Obie, Michigan, Indiana, Illinois, Wisconsin, Minnesota, lowa, 
Missourt, Kansas, Colorado and Nebraska. 


21 East Third St., 


1902. 


INSURANCE 


NATIONA COMPANY.... 


OF CINCINNATI, OHIO. 


General Insurance—State of Ohio Only. 
G. W. POHLMAN, E. W. BURNET, 


President. Secretary. 
GARDNER E. MEEKS, State Agent, 
Columbus, Ohio. 








Columbia 


INSURANCE COMPANY 
OF DAYTON, O. 
CONFINES ITS BUSINESS TO OHIO. 


E. M. THRESHER, 
President. 


O. I. GUNCKEL, 
Secretary. 





Merchants and Manufacturers 


INSURANCE COMPANY, 


Cincinnati. 
CHARTERED 1838. 


PERPETUAL. 


Capital - $150,000 Assets - $304,668 
Surplus to Policyholders - $237,007 


Winwrecp S. Hurt, Ja., Sec'p 


Telephone 787 Main. 


Wru1am H, Cacvert, President. 


{31 East Third Street. 





Ohio Farmers Insurance Company 


LE ROY, OHIO. 


Fire, Lightning and Tornado Indemnity. 


Carefully Invested Assets on January Ist, 1902, of $1,250,023.40, reserved 
as follows for the protection of policyholders. 


Reserve for re-insurance 


te «= SAS, C. JOHNSON, President, 
iM, L. BENHAM, Secretary. 


LOSSES PAID MORE THAN $10,000,000.00. 


$1,000,519.68 


ORGANIZED IN 1848. 
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OFFICERS. 
C. M. Keever, Asst. Secretary. 
E. H. Irwin, Actuary. 
W. L. Eaton, General Attorney. 
> C. CROWELL, Secretary. W. H. Kennepy, Supt. of Agents. 
_ H. Nicnons, Asst. Secretary. CRAYKE PRIESTLEY, M.D.,Med. Director. 


THE NORTHWESTERN LIFE and SAVINGS COMPANY 


OF DES MOINES IOWA. 
ESTABLISHED 1896. 
Paidad-up Capital, 8100,000.00. 
Statement of approved, interest-bearing securities deposited with Auditor of 
State of lowa, December 31, 1901. 

First Mortgages, Iowa Farms, 

Loans to Policy holders, 18.829.35. Reserve, 28,182.28 

Total (Ratio 35.854) $695,879.35. $1,941,455.28 
rhe NORTHWESTERN LIFEandSAVINGS COMPANY sells the original plan of 
the ten-year endowment investment policies in shares in place of thousands, One 
share costs $2.50 a month; $7.50 a quarter: $15.00 semi-annually ; or $30.00 annnally. 
Each share is guaranteed to produce the sum of $300.00 in ten years.with the addi- 


D. F. Witrer, President. 
ARTHUR REYNOLDS, Vice-President. 
G. W. Marquarpt, Treasurer 


$677,050 00. Value, $1,913,273.00 


tional profit of interest. lapses, and allinterest on such lapse fund, all finesand penal- | 


ties for reinstatement of lapsed policies. No medical examinations required on these 
shares. Policies written from one share to one hundred. Premiums the same from 
five to sixty years, and both sexes are eligible. A plan that reaches far on the invest- 
ment lines, also giving a reasonable amount of insurance in case of death. Loans 64 
per cent of the premiums paid after the third year. Gives one year to reinstate in case 
of lapse, thus making a policy easy to maintain. No possible chance of loss, as every 
dollar is guaranteed to the policy holder whether he lives or dies and is secured with 


a deposit with the State of lowa. 
AGENTS WANTED. 


Reliable, energetic and experienced agents can treble their commission earnings 
by selling = ten-year endowment investment policies. Address or apply to 
HE HOME OFFICE, Fourth Floor Observatory Bidg., Des Moines, Ia. 
L. E. SPE NCER, Megr., Chicago Gen’l Agency, 1501-3 Marque tte Bldg., Chicago, Ill- 
TRUSTEES. 

G.W. Marquardt, President Marquardt Savings Bank; Arthur Reynolds, Prest. Des 
Moines National Bank; John Herriott. Lieut.-Governor, State of lowa; G. D. Ellyson, 
Cashier Marquardt Savings Bank; D. F.Witier, Ex-President lowa Loan & Trust Co.; 
J. H. Blair, Secretary Iowa Loan & Trust Co.; C. L. Gilcrest, Wholesale Lumberman; 
F. C. Macartney, Proprietor Kirkwood House; M. M. Reynolds, President Guthrie Co 
National Kank, Panora: W. L, Eaton, Speaker Iowa House of Reps., Osage; H. H. Green, 
Presiding Elder M. E. Church, Dubuque; W. H. Kennedy, Supt. Agents, Denver. Colo.; 
J. B. Tinker, Mason City; F. H. Nichols, Denver, Colo.; C. C. Crowell, Des Moines. 


& ZS: —~ 
Ali T 


OF NEW 
STRENGTH, 
SECURITY, 
SOLIDITY 


THE COMPANY 








YORK. 


ARE THE WATCH-WORDS OF 


$16,945,830.77 
1,808,906. 76 


‘ 


Assets, 
Surplus, 


Live, energetic men are wanted 
for several pieces of excellent terri- 
tory. Very interesting propositions 


will be made to first class men. 


ADDRESS : 


W. B. LANE, 20 VICE-PRESIDENT. 


EVERY MODERN FORM OF POLICY ISSUED. 
































The Metropolitan Life Insurance Co. 


(INCORPORATED BY THE STATE OF NEW YORK.) 
“The Leading Industrial Insurance Company in America.” 


IS REPRESENTED IN ALL THE PRCT AL € core 
OF THE UNITED STATES AND IN CAN 


The Payment of over Three Hundred Death dates Daily 


TELLS OF THE GOOD IT DOES. 
INSURANCE IN FORCE OF OVER $1,000,000,000 


attests its Greatness and Favor with the Public. 


PERMANENT, PROFITABLE AND PROGRESSIVE EMPLOYMENT. 
AGENTS WANTED. 


Any honest, capable and industrious man, who is willing to begin at the bottom 
and acquire a complete knowledge of the details of the business by diligent study 
and practical experience, can, by demonstrating his capacity, establish his claim to 
the highest position in the field: It is within his certain reach. The opportunities 

for merited advancement are unlimited. All needed explanations will be furnished 
upon application to the Company's Superintendents in any of the principal cities, or 
to the Home Office, No. 1 Madison Avenue, New York City. 








OFFICERS. 


James S. Rosperts, Secretary. 

J.R. RICHARDSON, Ass’t Secretary. 
Jno. R. HEGEMAN, JR., Ass't Secretary. 
James M. Crate, Actuary. 

Hon. Stewart L. Wooprorp, Counsel. 
A. 8. Kxieunt, Medica) Director. 


Joun R. Hecemay, President. 

HALEY Fiske, Vice- ‘President. 

GEoRGE H. Gaston, 2d Vice-Pres't. 
GrorGE B. Woopwarp. 3d Vice-Pres’t. 
Tomas H. Wittarp, Medical Director. 
W. 8S. Manners, Asst. " 








J. J. Tuompson, Cashier and Ass't Sec’y. E. M. Hotpen, Ass't Medica) Director. 









468th ANNUAL STATEME En tT 
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of WatartownN. 












































A, H. SAWYER, President. W. H. STEVBNS, Secretary 
Capital, - - - 

Assets (to protect policyholders), 
Net Surplus to Policyholders, - 
Net Surplus to Stockholders, - 


$ 500,000.00 
2,440,078.74 
1,095,541.71 

595,541.71 


N. T. JULIAN, Special Agent for Ohio, West Virginia and Michigan, Columbus, Ohio. 


F. W. ALEXANDER, Special Agent for Indiana and Kentucky, Indianapolis, Ind. 
L. S. MacENANBY, Special Agent for Illinois and lowa, 195 La Salle St., Chicago, III. 


THE STANDARD UNDERWRITERS 


OF CHICACO, ILL. 


THE REPUBLIC UNDERWRITERS 


OF CHICACO, ILL. 


TAYLOR & WEST, 


Attorneys and Managers, 218 LA SALLE STREET 











NEW YORK STANDARD POLICY. 


SURPLUS LINES SOLICITED 
THE AMERICAN FIRE INSURANCE 


COMPANY, 
OFFICE: 
Company’s Building, 
308 and 310 Wainut St., 
PHILADELPHIA. 


CASH CAPITAL, - - ~ - 
Reserve for Reinsurance and all other claims, - - - 
Surplus over all 7 = - - 

TOIAL ASSETS, JAN. 1, 1902, - ° - - = 











$ 500,000.00 
1,544,609.50 
136,713.57 
"$2, 360,886.83 


THOS. H. MONTGOMERY, President. 
WM. F. WILLIAMS, Ass’t Sec’y. WM. B. KELLY, Gen’! Mgr. 


NELSON B. JONES, CHARLES L. HECOX, 
Special Agt. for Michigan, Ann Arbor, Mich. Special Agt. for Ohio, Columbus, Onio 


PTCHARD MARIS, Sec'y and Treas. 





INCORPORATED 1866. 


GERMAN INSURANCE Co. 


OF FREEPORT, ILL. 
The Largest and Most Successful Fire Insurance Company In the West. 


Assets, January 1, 1902. .........scsccee. 





. .83, 964, 705.69 


PE Rn chis visas abinwe as Cioe ves y ves ataddabcbae Peter 200,000.00 
Liabilities, including reinsurance.............-.....-+2e00. 2,589, 430.23 
I sical pA ate nee ick ois eee <ocke thie a 1,175,275.46 





Pres. 
V.-Pres. 
D. B. SCHULTE, Treas. 


H. SMITH, State Agent, Dayton, Ohio. 
CARL H. SMITH, Special Agent, Dayton, Ohio. 


FIRE INSURANCE 
A A COMPANY... 


62 and 64 William Street, Cor. Cedar, NEW YORK. 
Statement, January 1, 1902. 


Cc. 0. COLLMAN, 
HENRY BAIER, 


WM. TREMBOR, Sec. 
F. M. GUND, Ass’t See. 


THOS. 





See GE nada canhininsadd sewe deab enteesus onde coud 4040 ohne cd abevah ese $1,000,000.08 
Reserve for Unearned Premiums...........-....+... et 1,782,129.03 
Reserve for Losses and all other Claims.. 163,409.07 
Net Surplus........ : ’ 2.484,447.51 






Total Assets...... $5,429,985.61 


HUGO SCHUMANN, 








President. 


CHARLES RUYKHSAVER, Secretary 
Gustav Keune, Asst Secretary. 


WESTERN DEPARTMENT. 
E. G. HALLE, Manager, Koyal Insurance Bldg., Chicago, Ill, 
H. W. CLAYTON, State Agent, Troy, O. 






Fr. Von Beenvta } 
V Tr 
Geo. B. Epwarps { ice-Presidents. 
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Provident Savings Life Assurance Society 


OF NEM YORK. 
EDWARD W. SCOTT, President. 
THE BEST COMPANY FOR POLICY HOLDERS AND AGENTS. 





Successful Agents, and Gentlemen Seeking Remunerative Business Connections, May Apply to the Head 
Office, or any of the Society’s General Agents. 





JUSTICE and SATISFACTION 


in dealing with both Agents and Policyholders—fairness 
coupled with invariable honesty of purpose. These are 
the endeavors of the management of the Union Mutual in 
all transactions. And Promptness is another Home Office 
motto--prompt answering of letters, prompt issuing of 
policies, prompt settlement of claims. Always a place for 
reliable, capable Agents. 


Union Mutual Life Insurance Co. 


INCORPORATED 1848. 
FRED E. RICHARDS, President. 
ARTHUR L. BATES, Vice President. 





Address | THORNTON CHASE, Sup?., 84 Adams St., Chicago, Ill. 
either }) EDSON D. SCOFIELD, Sugt., 1110 Am. Tract Society Bldg., 150 Nassau 
St.. New York City. 


Portland, Maine. | 





ORDINARY and 
INDUSTRIAL 
LIFE INSURANCE POLICIES. 


BOTH SEXES, AGES 1 TO 70. 
Policies Easy to Sell. 
Amounts $15 to $100,000. 





AGENTS WANTED. 


The Prudential Insurance 
Company of America. 


JOHN F. DRYDEN, Pacsivenr 
Home Office, NEWARK, N. J. 





1902 


The United States Life Insurance Co. 


IN THE CITY OF NEW YORK. 
GEORGE H. BURFORD, PresipentT. 


FINANCE COMMITTEE: 


GEO. G. WILLIAMS, Pres. Cnem. Nat. Bank. | 
JOHN J. TUCKER, $3 ee $2 $ BUILDER. 
E. H. PERKINS, Jr., Prest. IMPORTERS’ AND TRADERS’ NAT. BANK. 
JAMES R. PLUM, $3 $3 $3 $3 LEATHER. 


Active and successful Agents who desire to make DIRECT CONTRACTS with 
this well-established and progressive Compeny, thereby securing for themselves not 
only an immediate return for their work, but also an increasing annual income 


commensurate with their success, are invited to communicate with RICHARD E. | 
COCHRAN, 3d Vice-President, at the Company's Office, 277 B:oadway, New York City. 


Assets over $8,000.000. Insurance in Force, over $40,000,000. 


Men who can produce both ordinary and industrial 
| business of high grade find the policies of the Western 
_and Southern Life Insurance Company the easiest 
| sellers in the field. 


} 
This company is now widening its field, and has 
‘some very good territory for very good men. 


W. J. WILviaMs, 
Secretary. 


Henry Bout, 
Director of Agencies, 


FRANK CALDWELL 
President 


Home Office, Fourth and Broadway, Cincinnati, Ohio. 





CHARTERED 1866.... 
THE OLD RELIABLE 


HARTFORD LIFE INSURANCE COMPANY 


HARTFORD, COONN. 


Gzo. E. Keeney, President. 


Cuas. H. Bacau, Secretary. 


Issues policies upon all the latest plans and most liberal conditions. 
Its ORDINARY LIFE and LIMITED PAYMENT CONTRACTS become 
EN DOW MENTS at AGE 80. 


In ite Industrial Branch, it issues Adult and Juvenile Whole Life, Ene 
dowment, Semi-Endowment, and Life-Endowment-at-4ge-80 Policies, in 
smounts from $10 to 8500, from Ages 2 to 60. 

These policies are plain in terms and conditions. 
full immediate benefit in case of death by accident. 

THE RECORD TELLS. 
$21,000,000 Paid to Policyholders and Beneficiaries. 
PURCHASB A HARTFORD LIFE POLICY AND YOU GET THE BEST7- 


All contracts are in 





THERE ARE FEATURES IN THE FIFTY-THIRD 


ANNUAL REPORT OF 
THE PENN MUTUAL LIFE INSURANCE COMPANY 


OF INTEREST TO ALL ENGAGED 
IN LIFE INSURANCE WORK. ...- 


A COPY ON REQUEST. 


921-3-5 Chestnut St., Philadelphia. 





The Mutual Life Insurance Company 
OF KENTUCKY. 


Organized 1866. 


GEO. W. MORRIS, Pres. DAVID MERIWETHER, Sec. 


Excellent contracts to producing agents. Apply to 


LOREN B. WILLIAMSON, 
Manager of Agencies. 


HOPE OFFICE, 
LOUISVILLE, KY. 





The Penn Mutual Life Insurance Co., 
| 


Accident 
and Health 
Policies. 


BEST COMMISSIONS. 


| 


or new VORK. 


LARGE BENEFITS. LOW RATES. 


| Assets, - - $999,667. 


$390,484 
| 


Surplus, - - 


KIMBALL C. ATWOOD, Sec’y, 290 Broadway, New York. 























THE WE STERN 








The Franklin Life Insurance Company 
: OF ILLINOIS, 


NEW IN FORM, 
ATTRACTIVE, 
LIBERAL and SALABLE. 


An Active, Progressive, Up-to Date Management that realizes the 
advantage of issuing policy contracts which merit the confidence and 
approval of both Solicitor and Insured. 

Accordirg to Law, every policy issued by The Franklin is Registered 
in the Insurance Degartment of Illinois, and is protected by approved 
Securities deposited with that Department. 


HOME OFFICE: Franklin Life Building, Springfield, Ilinois. 


BRANCH OFFICES: 
Journal Bullding, 


Building, 
Ls he Chicago, Ill, 


No. 16 Bast Fourth Street, 
St. Louis, Mo. 


Cincinnati, O. 


‘uU NDERW RITER. 


uw 


The Dion Central Life Insurance Co. 


CINCINNATI, OHIO. 
ASSETS, January 1, 1902, - $30,048,592.48 
SURPLUS, - - - - 4,400,311.24 


No Fluctuating Securities — Largest Rate of Interest — 
Lowest Death Rate. — Endowments at Life Rates 
and Twenty Payment Guaranty Policies Specialties. 


Large and Increasing Dividends to Policyholders. 
Desirable Contract and Good Territory open for Live Agents. 


JOHN M. PATTISON, President. 





Insurance Company at State of Llhincis 
ROCKFORD, ILL. 


Paidup Capital. . 
Assets. 


Reinsurance "Reserve...... OE eT Fee eee mee 


St) ea deaatanuclanesane $200,000 00 
.. 456,342 43 
. 210,691 91 


Net Surplus....... (i bbte sdb aves deed tare paeweeeae 24,001 84 
OHIO STANDARD. 

Reinsurance Reserve............. ba'vear.es .. +--- $171,993 80 
Net Surplus....... saPntinh ntinaendtadas pinderes tipes ited ... 62,709 95 
LOOK AT THE RECORD FOR 1901. 

Increase in Net Assets. . tile pelea ates Mine wave oes 0 wacese Sees 3 
Increase in Reinsurance. Re serve. 72,396 06 
Increase in Net Surplus...... 11,506 72 


Loss Ratio for Year, 35 Per Cent. 


Writes Fire, Lightning and Tornado Insurance. 


GEO. L. WILEY, Secretary, - ~ . - - - - 
W. H. FULLER, State Agent for Ohio and Michigan, . a 
WALLACE G. ARNOLD, Special Agent, - 


Rockford, ll. 
Toledo, Ohio. 
189 La Salle Street, Chicago, Ill. 





EMPEOYERS’ LIABILITY ASSURANCE CORPORATION, Ltd. 


s OF LONDON, ENGLAND. 
hepitton & Dana, Managers and Attorneys United States Branch. 


Original and Leading Liability Company. 


ALLFORMS OF LIABILITY INSURANCE. 
THE MOST ADVANCED AND PBACTICAL PERSONAL 
ACCIDENT AND SICKNESS POLICIES. 


TOTAL AVAILABLE RESOURCES, = = = $5,600,000.00 


GENERAL AGENTS! 


B. M. & GEORGE D. ALLISON, Southern Ohio, West Virginia, Tennessee. 
39 East Third Street, Ctacinnsdl, oO. 
PACKER & CLARK, Northern Oh‘o, 208 Superior Street, Cleveland, 
ROBT. ZENER & CO., Indiana and Kentucky, T'a'bott Block. Sottemenalin “Ind. 
GEO. A. GILBERT, Illinois, lowa and Nebraska, 18+ La Salle St. , Chicago, Il. 





Insurance Company 
or North America 


AND 


Philadelphia Underwriters 





WESTERN DEPARTMENT, 
ERIE, PA.: 


J. F. DOWNING, General Agent. 











First Old-Line Stock Accident Co. Incorporated in Illinois. 


| Accident and Health. 

NORTH ; 
\MERICOAN “=3 
\CCIDENT 4 


SPECIAL AGENTS. 
SUB AGENTS. 
LOCAL AGENTS. 


INSURANCE C04 
CHIC \GO 


am 


Write to A. E. FORREST, Secy. 


217 La Salle Street, Chicago, 


FOR STATE OR GENERAL AGENCY TERTIIS. 
$1,800 to $6,000 per year paid to producers. 


EXCLUSIVE TERRITORY GIVEN. 





INCORPORATED BY SPECIAL ACT OF CONGRESS, 1868. 


The National Life Insurance Co. 


OF THE U.S. OF A. 
WASHINGTON, D.C. 


0. D. WETHERELL, 
R. E. SACKETT, Secret 


President. 
ary and General Manager. 


....GAINS IN 1901.... 
INCREASE IN ASSETS . . . -" « $ 184,890 45 
INCREASE IN RESERVE . - oi) 413,097 07 
INCREASE IN SURPLUS - - 99,338 95 
INCREASE IN INSURANCE IN FORCE 4,033,629 44 


PRINCIPAL BRANCH OFFICE: 
NATIONAL LIFE BUILDING, 157-163 LASALLE STREET, 


CHICAGO. 





Established 1805. 
THE 


Frankfort Marine, Accident and Plate Giass 
Insurance Co., 


OF FRANEFORT-ON-THE-MAIN, GERMANY. 


Employers and Public Liabilities, Elevator Insurance, Workmen’s 
Collective, Individual Accident, and Plate Glass. 

For the security of Policyholders in the United States of America, 
a deposit has been made in the State of Massachusetts, of $200,000.00 
in United States Bonds. 


UNITED STATES DEPARTMENT, 


100 WVilliam St., New York, N. Y. 


F. G. VOSS, ManaGer anp ATTORNEY. 





THE WESTERN UNDERWRITER. 











BEGAN BUSINESS 


THE ANCHOR FIRE INSURANCE COMPANY, 


JANUARY Ist, 1902. 


228-230 West Fourth Street, Cincinnati, Ohio. 


ACENTS 


WANTED. 








CAPITAL $200,000, 


SURPLUS $100,000 





JUDGE lM. DONNELLY, President. 


F. D. PRINTICE, Vice-Pres. and Treasurer. 





A. K. TIURRAY, Secretary and General Manager. 


F. F, MURRAY, Asst. Secretary. 








INTER-STATE LIFE INSURANCE COMPANY 


Fourth and Elm Sts., CINCINNATI, OHIO. 
CAPITAL, PAID-UP, $100,000. 


Incorporated under the Legal Reserve Laws of Ohio, ...........1901. 
$100,000 deposited with the State for the security of Policyholders. 


A staunch “ Old Line” Ohio company, with leading business men 
of Cincinnati in the directorate. 

Issues especially attractive policies on Ordinary Life, Limited 
Payment, Endowment and Annuity Plans. 


A District Agent wanted for each county in Ohio, to whom a 
liberal contract, with renewal commissions and exclusive territory 
will be given. 

The Inter-State Life has all the edvantages that other good 
companies have and is besides a HOME COMPANY. 

Agents will find it desirable to deal DIRECT WITH THE HOME 
OFFICE of the company which they represent. 

Information cheerfully furnished. Correspondence confidential. 


A. G. TURNIPSEED, President. 

















OLDEST IN THE WORLD. 


SUN 
INSURANCE 
OFFICE 
OF LONDON, 
Chief Office in the United States, No. 54 Pine Street, New York. 


1goth YEAR OF ACTIVE BUSINESS EXISTENCE. 
WESTERN DEPARTMENT,171La Salle St., CHICAGO, ILL. 
ZTAGENTS WANTED. 





ND 
ESTABLISHED A.D.1710. 





The NORTHERN CENTRAL 
LIFE INSURANCE CO., 


535, 536, 537, 538 and 539 The Spitzer Bidg., 
TOLEDO, OHIO. 


Has the cleanest and best contracts sold. 
Policies in Amounts from $100.00 to $25, 000.00 
Payments Monthly, Quarterly, Semi-Annually or Annually. 


GRAND OPPORTUNITY TO AGENTS for Territory in 
Pennsylvania, West Virginia and Michigan. 
W. S. MATTHEWS, J. G. ROBISON, 
President. Secretary. 








FIRE TORNADO 


PHENIX 


INSURANCE COMPANY 


OF BROOKLYN, N. Y. 








Western and Southern Department, 205 La Satie Street, Chicage 


J. H. LENEHAN, General Agent 
CHAS. R. STREET, Ass’t Gen’! Agent 
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FIRE and MARINE SALVACE. 
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Nos. 714 and 716 
WASHINGTON AVE., 
ST. LOUIS. 


1. F. SMALL, Superintendent. 
BELL TELEPHONE, 3081. 
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Will begin operations June 1, 1902. 


Correspondence solicited from agents 
at desirable points. 


Hon. M. DonngeLiy, President. 
FREvERICK D. PRENTICE, Vice-Pres. and Treas. 
A. K. Murray, Sec’y and Gen’! Mgr. 
F. F. Murray, Assistant Secretary. 
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DISAPPOINTING TO LIFE MEN. 

The decision of the Massachusetts Supreme 
Court in dismissing the case brought by the 
Provident Savings Life to compel the insur- 
ance commissioner of that State to value its 
policies according to the contract is disap- 
pointing, in that life insurance men would 
have been pleased to see a decision from a 
court like that of Massachusetts on the pre- 
liminary term question. While this issue has 
become a burden to the soul on account of 
the long-continued agitation and discussion, 
yet it would have been settled to a great ex- 
tent by a competent court. In dismissing the 
case, the decision of the Massachusetts Su- 
preme Court covers only the preliminary ques- 
tion of jurisdiction, holding that the Supreme 
Court cannot review the commissioner’s acts 
unless they are in bad faith or in wilful disre- 
gard of the Massachusetts statutes. The Provi- 
dent Savings made no charge to that effect 
however, and, therefore, the court’s opinion is 
disappointing from an insurance standpoint, be- 
cause it gives no ruling on the main points at 
issue. The only court expression, therefore, 
regarding the preliminary term question is that 
of the Vermont Supreme Court’s 
which sustained it. 


decision 





TRIBUTE TO A LIFE COMPANY. 

A great tribute to American life insurance 
was made when a leading financier and banker 
of New York City in a clause in his will in- 
structed that certain trust funds should be in- 
vested in like manner as is followed by the 
Mutual Life of New York. This shows the 
high order of talent that is being attracted to 
the financial department of our giant life insur- 
ance companies. With their thousands on hand 
for investment the task of keeping securities 
drawing interest is a monumental one. Any 
one who has not been in direct touch with 
these institutions can scarcely appreciate the 
magnitude of the task. The investment of the 
interest earnings alone requires great skill 
and ability. In addition the assets must be 
kept invested and these, too, in the proper 
kind of holdings. The volume of premium re- 
ceipts, too, have to be looked after, and all 
together the handling of the financial end of a 
big company demands genius and fidelity of the 
largest and highest type. That a man who has 
been a beacon light through several crises and 
who has piloted financiers through storms and 
thus been acknowledged as a superior leader, 
should unequivocally indorse the judgment of 
the financial board of a life insurance company 
is one of the most splendid encomiums that has 
ever been passed on the profession. 





LIFE CONVENTION AT CINCINNATI. 

Now that the time for the annual convention 
of the National Association: of Life Under- 
writers has been set, it behooves the Cincin- 
nati association to use every effort to make 





this one of the best conventions in the history 
ot the National organization. The guests will | 
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be royally entertained by the Cincinnati peo- 
ple in a very hospitable way, but the local 
men can do more than tifis by attending the 
convention and participating in it as far as 
possible. Cincinnati is an ideal convention 
city during the fall of the year. It has a splen 
did class of life insurance men and at the 
recent meeting when President Wyman and 
Secretary Mason of the National association 
were present, much enthusiasm and 
were noted. 


interest 
This spirit should be maintained 
and developed during the pre-convention pe 


riod, 


DUTY OF THE LOCAL AGENTS. 

At the present time when fire insurance is 
passing through more or less of a crisis and 
companies are attempting to procure addi- 
tional funds to fill in the gap caused by so 
many losses, there is great need of loyalty and 
intelligence on part of the army of local agents. 
The factor militating mostly against the suc- 
cess of the 25 per cent advance is fot so 
much non-board companies and agents as it is 
those agents who try to poison the mind of 
the assured against the companies. 

An agent who explains to the assured the 
reason for the advance and does not half 
heartedly and cowardly apologize for it or at- 
tack the companies for the course they are 
pursuing seldom has much trouble in making 
a friend of his customer, unless some fellow- 
agent makes some covert attack on the motives 
of the companies in securing the increase rate. 
Those agents who fail to co-operate with the 
companies in this movement without cause 
or reason, bui merely assume a hostile attitude 
to cater to the assured, are not worthy of rep- 
resenting fire insurance companies. There 
may be instances where conditions warrant 
agents in taking up the matter of increased 
rates with the companies, but this does not 
justify their weak-kneed position toward the 
assured. Where facts are intelligently and 
honestly conveyed to the assured the rate ad- 
vance movement is moving smoothly along. 
Agents, as well as companies, should appre 
ciate the critical condition that confronts un- 
derwriting institutions. In order that they 
may continue and prosper it is necessary that 
the premium income should be sufficient to 
cover losses and expenses, and leave a reason- 
able margin for profit. This is all the com 
panies ask and the agents should put their 
shoulders to the wheel and do their share of 
the missionary work in this cause. 





WILL CIRCULATE CREDIT PAMPHLET. 

A pamphlet on “Fire Insurance as an Essen- 
tial to Credit” has been recently published by 
the National Association of Credit Men, who 
have decided to give the same as wide a dis 
tribution as possible. This pamphlet shows 
the advantage and necessity on the part of 
wholesalers and retailers of carrying a full line 
of insurance The large wholesalers are nat- 
urally interested in the amount of insurance 
their customers carry, as if there is a large 
line carried, they are more or less indeimnified 
against loss. Fire insurance men will be in 
terested in this pamphlet, and it is understood 
that some of the large concerns will aid jn 
its distribution. 





HOWE IS ELECTED Si CRETARY. 

New England special 
agent of the Pennsylvania, has been elected 
secretary of the Providence 
succeed E. L. Watson, resigned 
Dunlop, western manager, was 
position but declined it. 


Samuel G. Howe, 
Washington to 
Charles D. 
offered the 





A. A. Taylor, for some time connected with 
the Standard Fire of Wheeling, has opened a 
local office in that city. 





“When we save our money we are economi- 
cal; when other people save their money they 
are stingy.” 





LAW DECLARED UNCONSTITUTIONAL. 





Two Per,Cent Tax Measure is Passed Upon by 
the Supreme Court ‘of Illinois. 





Vhe Hlinois 


clared the 2 per cent tax on 


Supreme Court yesterday de 
gross premittms 
onstitutional This law 


was passed at the behest of 


of fire companies unc 


the companies and 
stood in lieu of all other taxes. The phras« 
has caused much litigation, 
as Superintendent Van Cleave 


“gross premiums’ 


ruled that re 
turn premiums or reinsurances could not be 
deducted. The companies won on the issu 
over return premiums 

The present results 
tempt of the tax collector 


oring to collect taxes on 


decision from the at 
of Chicago endeay 
the personal property 
of companies from which they claimed they 
were exempt under the 2 per cent law \ 
test case was taken to the Supreme Court by 
the Home and Hartford lhe present decision 
will result in the companies endeavorigg to 
collect taxes paid under this law to the State, 
and the fire department tax on premiums falls 
as it 18 a part of this law 


NEW CHICAGO LLOYDS STARTED. 
The Chicago Fire Underwriters, a new 
Lloyds, is being launched by E. D. Clarke of 
Chicago, and will write surplus lines and re 
insurance. It is composed of 
writers lhey $35,000 with 
Charles C. Reed, one of the subscribers. Mr 
Reed was formerly cashier of the Commercial 
Loan & Trust Company, and later was with 
the Royal Trust Company and the Illinois 
lrust & Savings. Mr. Clarke is favorably 
known as a broker, and for twelve years was 
special agent in the field 


fifteen under 


have deposited 





ACT ON'GAS QUESTION. 
lhe Indiana State 
Stat 


Board and the Indiana 


League have both approved the report 


of the joint committee that has been con 


sidering the natural gas question The com 
mittee recommends a charge of 10 cents pet 
each $100 a year for dwellings in the gas 
belt unless meters are installec The gas com 
panies have striven for meters, but consumers 
have as persistently opposed them. The issue 
will now go before the 


of the Union. 


governing committe 


CGMPANIES WIN AT RANTOUL. 

The subrogation suits instituted by the in 
surance companies against the Illinois Central 
Railroad at Rantoul, Ill, brought as test cases 
by the Connecticut and Concordia, resulted im 
a verdict for the companies. The companies 
claim the conflagration at Rantoul resulted 
from sparks from a passing Illinois Central 
engine lhe 
$200,000. 


losses footed up about 


entire 





CANCELLATION OF TORNADO POLICIES. 
\ local agerit in Ohio writes: “There seems 
to be some doubt in the mind of our super 
intendent of insurance as to the proper short 
rate to be charged on cyclone insurance poli 
cies when canceled by the assured. At any 
rate he avoids stating what it should be. We 
have always used the union short rate table 
for fire insurance policies, but there seems to 
be some question of whether it will stand a 
legal test. 
light ?” 

The short rate table adopted by the Union 
for fire insurance policies is the proper one to 


Could you give the fraternity some 


use. Tornado policies provide that in case of 
cancellation the company shall retain “the cus 
tomary short rate.” Th 

only one used in the West, so that it is clearly 
the one meant by the policy. 


union table is the 





Clarence Ruse, with the Southern Inspection 
sureau, becomes chief inspector for Frank & 
Dubois, the New York brokers. 
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PROGRESS OF THE MOVEMENT 


RATE ADVANCES NOW ARE GOTTEN. 








Some Anti-Compact States Give Trouble Be- 
cause All Companies Are Not Requiring 
the Increase. 





The 25 per cent increase in rates is now 
moving along as smoothly as could be ex- 
pected. In States without anti-compact laws 
the companies are demanding it, and where lo- 
cal agents show a spirit of co-operation there 
is no trouble in getting the extra amount. 
Now and then there are cases of rebellion, 
but it can be stated that these are very few. 
Agents use many arguments to show why their 
respective towns should be exempt and claim 
that their business will go to competitors, but 
otherwise there is little trouble. Agents from 
every direction where the advanced rates are 
going into effect are clamoring for the applica- 
tion of union schedules. However, the present 
mercantile schedule cannot be applied in towns 
of less than several thousand people without 
considerable change. In cities where there 
is a first-class fire department the mercantile 
schedule can be used, but in towns where the 
fire department is not so effective the relations 
existing are entirely different and hence the 
present schedule causes ridiculous results. For 
instance, in most of the smaller towns and 
cities in case of fire the inhabitants will do all 
in their power to remove stocks from the build- 
ing, which is not the case in high-class fire 
department towns. Many companies would 
prefer the stocks in the smaller towns than 
frame buildings. Other relations are equally 
at variance and hence the schedules that will 
work in applied to small 
towns. Schedules are now being constructed 
mostly for frame and brick mercantiles in 
small cities by Inspector Simonson of the gov- 
erning committee of the Union. 

Anti-Compact State Situation. 


cities cannut be 


In anti-compact territory but few companies 
are trying to get the rates. The Michigan In- 
Bureau, however, has promulgated 
the advance in that State, which will solve 
the problem there. In Ohio, the Ohio Inspec- 
tion Bureau is dividing the towns which have 
been rated under the schedules within the past 
year, and those which have not and will apply 
the advance to the unrated places. In Wiscon- 
sin, local boards are approving the advance in 
most cases. There are points in Wisconsin, 
however, where much trouble is likely to ensue 
later on. As yet, little can be accomplished 
in States like Kansas, lowa and Missouri. 
Most companies are decidedly limp in attempt- 
ing to procure the advance in these States. 
Many are endeavoring to get the advance by 
asking for it on individual risks. 

The eastern contingent does not seem to ap- 
preciate as yet the situation in the anti-com- 
pact States, as there is considerable 


spection 


feeling 
shown in some parts because western managers 
did not circularize anti-compact States. It 
will be very difficult in ‘the anti-compact 
States west of the Mississippi River to put the 
25 per cent advance into effect, particularly in 
the small towns. 
Effect on the Assured 


In some cases the assured is cutting down 
his line on account of the increased rate, this 
being very marked some localities. Where 
local agents have done much missionary work, 
the assured is accepting the situation with as 
good grace as_ possible. 





Commission Paid for the Eagle. 

An examination of the reinsurance contract 
whereby the North British took over the 
Eagle’s business shows that the commission 
paid the latter was 50% per cent. 





President Washburn of the Home of New 
York has sailed for England, and will inves- 
tigate conditions there with a view of opening 
a branch for Great Britain and Ireland. 








OBJECTS OF THE POLICYHOLDERS UNION. 





Secretary Eddy Outlines the Policy of the 
Organization in Relation to Insur- 
ance Interests. 





The Policyholders Union, which is now or- 


ganized with headquarters in the Manhattan 
building, Chicago, is seeking patronage 
throughout the country. The object of this 


union is to examine a subscriber’s policies 
and point out any errors there may be in the 
clauses and forms and suggest any amendments 
that may seem best. Confidential information 
will also be given as to the condition of com- 
panies, in which a subscriber is insured or re- 
garding which he desires information. Ad- 
vice will also be given by attorneys and actu- 
aries on all matters pertaining to a subscrib- 
er’s insurance. The union also uses its in- 
fluence to secure a fire marshal in the various 
States. The charges for membership range 
fiom $1 for $1,000 insurance and less, up to 
$5 for insurance from $10,000 to $15,000, and 
20 cents per thousand for each additional $1,- 
ooo insurance. The officers of the present or- 
ganization are men of standing and integrity 
as far as their personal honor is concerned. 
The secretary is George M. Eddy, son of H. 
>. Eddy, resident secretary of the Commercial 
Union. Mr. Eddy has had much experience 
in the office and field. In magne to the Union, 
he says: 

“Our object is to do for he assured thor- 
oughly just what every man who pays for in- 
surance is supposed to do for himself—to know 
all about his companies, his form of policies, 
instruct him how to perform his duties. as well 
as how to protect his rights and thus avoid 
disputes, and in case of unavoidable disputes, 
we aim to give him proper advice. The com- 
mon impression prevails that a good agent does 
all of this work for him. How ineffective this 
is is demonstrated every day—not that the 
agent is always at fault, but the fact that he 
is naturally and properly regarded as the rep- 
resentative of the company who pays him 
his compensation places him in a_ position 
where his advice is not as freely taken as com- 
ing from a disinterested party. We aim to 
occupy the position of such disinterested party, 
and feel that there is*nothing, in so doing, 
which should antagonize legitimate insurance 
interests; in fact, we should benefit the com- 
pany, the agent, and the assured by pointing 
out irresponsible concerns which, under exist- 
ing conditions in the insurance business, are 
thriving, and also by removing from the agents 
a responsibility which they should gladly re- 
linquish. The common practice of policyhold- 
ers dividing their insurance to repay personal 
obligations does not make any one agent re- 
sponsible. 

“We hope to so conduct the affairs of this 
union as to be so regarded, both by the com- 
panies and the agents that we shall receive 
their hearty co-operation. This union, with 

large following of subscribers, has also an- 
other field of work more beneficial to“existing 
conditions. We believe that the general public 
can be interestéd through our union in foster- 
ing beneficial legislation, and it will be our aim 
to accomplish this end. The fire marshal law 
is one that the companies and the policyhold- 
ers are equally interested in, and through our 
union we propose to organize the policyhold- 
ers in the interests of such a law. Such an 
effort coming from the companies would not 
likely receive from the policyholders the un- 
qualified support that it would as coming 
from us, occupying the position of their own 
representative. In the fostering of such legis- 
lation, we hope to benefit our subscribers by a 
reduction in the cost of their insurance.” 





CINCINNATI CLOTHING RISKS, 

Considerable discussion has been heard rela- 
tive to wholesale clothing risks at Cincinnati. 
This is an important class in the Queen City, 
and makes quite a figure in the premiums and 
losses of the city. The premiums on this class 
are about $40,000 a year, making $800,000 for 
a period of twenty years, while the losses dur- 
ing that time are about $1,200,000, showing the 
class to be unprofitable. These risks could 
stand a further increase in rates, 








DEATH OF DISCRIMINATORY TAXATION. 





Crusade Against Foreign Fire Companies 
Apparently Is Reaching an End 
for Some Time. 





The repeal of the discriminating tax 
upon foreign fire insurance companies in t] 
State of 
tention in fire insurance circles, and is regarded 


Iowa has attracted widespread at- 


to be the practical termination of the crusade 
against foreign companies, for the present at 
least. Of all the States Kansas alone now has 
this law, the State of Washington in 1899 hay 
ing repealed its discriminating tax. 

This tax was publicly favored by but two 
American companies. Most of the prominent 
companies took up the cudgels in favor of 
foreign companies and opposed any attempt to 
protect American fire insurance capital against 
foreign competition. The executive committe: 
of the National board took emphatic action in 
opposition to this kind of legislation, although 
the matter never came before the full board for 
action. The New York Board of Fire Under- 
writers, a thoroughly representative body, in 
1898 adopted a resolution, stating that the pro- 
posed discrimination was “entirely uncalled 
for, unjust in principle and unworthy of a peo 
ple so well qualified as our own to meet all 
competition on equal terms.” 

The attempt to impose the discriminating tax 
on foreign companies at one time threatened 
very serious competitive results, only averted 
by the timely attitude of the great American 
companies which promised their aid in defeat 
ing the proposed legislation. This attitude of 
American companies undoubtedly stopped 
the spread of discriminating tax legis 
lation and also. represents the 
which finally brought about a_ repeal 
in two States and which will probably be 
brought to bear in the only remaining State 
having a law of this kind. 

There has been a modification of attitude on 
the part of those favoring legislation of this 
kind, and it is likely to be some time before 
any further attempts will be made in this di- 
rection. 


influet-ce 





STATE DEPOSIT TAX CASES. 

Suits in equity have been filed in the United 
States Court ‘at Columbus by the 
America and Canada Life against L. Jones, 
county auditor, and M. E. Sims, county treas 


sritish 


urer, to restrain the county officials from col 
lecting taxes on their deposits of $100,000, in 
municipal bonds with the state insurance de- 
partment. The companies claim that they 
have no relief under the laws of Ohio, a de- 
cision having been rendered against the West 
ern Assurance in an identical case some time 
ago. The tax amounts to over $16,000 for 
each company, and there are seven or eight 
companies interested. The Ohio law, which 
formerly required deposits to be made in gov- 
ernment bonds, was changed several years ago 
to allow companies to deposit municipal or 
county bonds, and a number of companies made 
the change for the purpose of availing them- 
selves of the higher interest rates. It was 
understood that the deposits would not be 
taxable, but a year or more ago county off 
cials at Columbus made an effort to tax such 
deposits as were not in government bonds, and 
to collect back taxes as well. So far they have 
been victorious, though it has been the opinion 
of eminent attorneys, as well as the state in- 
surance department, that the deposits should 
not be taxed for county purposes. 





J. D. Bremer, former secretary of the Erie 
Fire, becomes special agent of the Prussian 


National in New Jersey and Pennsylvania. 





Suit is to be brought on part of policyhold- 
ers against Receiver Sterling on the Manufac- 
turers and Merchants Mutual Fire of Rock- 
ford, to attempt to recover assessments paid 
him to close up the company’s business. The 
policyholders claim the assessment was illegal. 
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AS SEEN FROM CHICAGO. 


APPROXIMATE COST OF BUILDINGS. 
Local agents desiring to approximate the 
cost of buildings will probably find the follow- 
ing information of assistance. It was published 








in the March number of American Homes, 
and gotten out in circular form by the Con- 
tinental Insurance Company : 

Che following list shows the approximate 
cost per cubic toot of various kinds of struc- 
tures. In computing the cubic contents of a 
building, there is no uniformity of practice, 
but no great error will be made in figuring 
the solid contents from floor of cellar to ridge 
of ré of : 

Small frame buildings, costing from $800 to 
$1,500, 8 to 9 cents per cubic foot. 

Frame houses, 8 to 12 rooms, costing from 
$1,500 to $10,000, 9 to 11 cents per cubic foot. 

Brick houses, 8 to 10 rooms, 10 to 14 cents 
per cubic foot. 

Highly finished: city dwellings (brick or 
stone), 17 to 20 cents per cubic foot. 

Schoolhouses (brick), 9 to II cents per 
cubic foot. 

Churches (stone), 20 to 
cubic foot. 

Office buildings (well finished), 30 to 4o 
cents per cubic foot. 

Hospitals, libraries, hotels, etc., 32 to 44 
cents per cubic foot. 

A more simple method: 

The simplest and most rapid plan for esti- 
mating the cost of any building, especially for 
the inexperienced home-seeker, who must 
carefully measure his financial undertakings, 
is by comparison. If carefully done, this 
method will give figures that may, generally 
speaking, be relied upon. 

Select a house in your vicinity already built 
(one built the same season if possible), which 
represents in construction and finish about 
what you desire to build, and find out its cost. 
Compute the area of the ground covered, in 
square feet, and divide the number of dollars 
of cost by the number of square feet found. 
This will give the price per square foot, and 
the cost of a similar house of a different area 
may be based on this unit of cost, if built the 
same season, so that prices of labor and ma- 
terials will be the same in both cases. Any 
extras, such as heating, lighting, plumbing. 
etc.. may be estimated separately and added 
to cost of building, if the house upon which 
the estimate is based does not contain these 
items. 


5 per cent per 


+ ++ 
NEW LLOYDS TO START SOON. 
Robert G. Tennant, formerly with Hall & 


Henshaw of Chicago, will have his new Lloyds, 
to be known as Tennant’s Fire Underwriters, 


ready for business May 1. The plan will be 
about the same as is used by the London 
Lloyds and the Royal Trust Company of 
Chicago will be the trustee. Each subscriber 
will deposit five times his subscription before 
the institution starts, and no funds are to be 
withdrawn until a reserve is constituted, con- 
sisting of three times the amount of the sub- 
scription. The maximum line will be $10,000. 
Several of the underwriters of this new or- 
ganization are rated above $1,000,000. 
faa aaa 


MILL MUTUALS IN THE WEST. 


It has been reported that the “senior” mu- 
tuals, as they are called, were intending to 
come West and enter several States, but it is 
learned that the report is incorrect. They are 
now writing occasional risks in the West, and 
one or two are entered in western States, but 
they are not contemplating any great extension 
of their business here. The “senior” mutuals 
are the older eastern factory concerns, such 
as the Boston, Cotton and Woolen and the 
Rubber Manufacturers of Boston, the Phila- 
delphia and Keystone of Philadelphia, Mer- 
cantile of Providence, and others. The senicrs 
as a rule write only sprinklered business. They 
are not entered in the western States on ac- 
count of the tax laws, which require them to 
pay taxes on gross premiums without any 
deductions for dividends. As they return from 
75 to go per cent of the premium the tax on 
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the net cost is excessive. They write in the 
States where they are not admitted only on 
application of the assured to the home office, 
thus avoiding the resident-agent and tax 
laws. Some of the risks they are carrying in 
the West are the Belding Manufacturing Com 
pany, Belding, Mich.; McCormick Harvesting 
Company, Chicago; Deering Harvesting Com 
pany, Chicago, and a few other less promi 
nent plants. Several manufacturers of Rock 
ford, lL, have recently opened negotiations 
with the New England mutuals, following the 
increases in rates in that city. 

The “junior” mutuals are the Protection 
and Mill Owners of Chicago, Industrial of Bos 
ton, Narragansett of Providence, Manton of 
Philadelphia, etc. They write both sprinklered 
and unsprinklered risks. They are in a way 
offshoots of the senior mutuals, having been 
erganized to write high-class unsprinklered 
business. Robert Jardine of Chicago manages 
several of the junior mutuals in the West, and 
is the secretary of the Protection and Mill 
Owners. 


WANT TO UPROOT EXCESS COMMISSIONS. 

There is no doubt that some of the Chicago 
insurance men mean war in earnest on the 
excess commission offices, and conferences 
have been held to that end. The evil is quite 
extensive and were it not for the difficulty of 
securing convictions many offices would un 
doubtedly be involved. There was a number 
of convictions during President Teall’s last 
administration and he is relied upon to convict 


present offenders. The penalty for the first 
offense is a fine of $250, for the second, $500, 
and for the third, expulsion. The offices 


which were convicted a few years ago, if con 
victed again, would have to pay $500, as the 
lapse of time does not make a clean slate. It 
is declared that some of the opposition to Mr. 
Teall in the recent election grew out of the 
fears of the offending offices. 





LEGISLATIVE RESULTS IN OHIO. 

Several bills have been introduced in the Ohio 
general assembly with a view to placing all the 
employes of the insurance department upon a 
salary basis. Heretofore, it has been the cus 
tom to allow perquisites and fees to certain 
members of the staff, but Superintendent 
Vorys feels that it would be better to have a 
purely salary sytsem. Should this bill pass, 
all fees paid by the companies for certificates 
and examinations will be turned directly into 
the state treasury, and the employes who per- 
form the various duties will have their ex 
penses paid from that source. It is required 
that other state companies shall pay the cost 
of examinations, if the laws of the home 
State require examinations, or where a com. 
pany requests an examination of its affairs, 
the expense must be paid by it. 

The Senate committee on insurance has 
voted to report the Harding bill, allowing life 
and accident insurance companies to transact 
a health business, for passage. One life insur 
ance company, in particular, was compelled to 
cease the health business in Ohio because 
there was no law providing for it. 





Decision on Coinsurance Clause. 

The Kentucky Court of Appeals has rendered 
a decision, declaring the 80 per cent’ coinsur- 
ance clause adopted several years ago by the 
Louisville Board of Fire Underwriters, to be 
void so far as it concerns real estate. The 
decision, it is claimed, is the first definite ex- 
pression by any court of last resort in this 
country, covering partial losses by fire. under 
such conditions, though it has been held here- 
tofore that the 80-per cent or three-fuorths’ 
value clause in insurance policies is illegal in 
cases of total loss. The case just decided was 
a suit brought by Morris A. Sachs of Cincin- 
nati, against the London and Lancashire Fire 
Insurance Company. 
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OHIO AND WEST VIRGINIA. 


WAR AGAINST WILD CATS IN OHIO. 





Insurance Department on the Lookout for 
Skulking Felines—Agents Are Running 
Great Risk. 





The wild cats will be driven from Ohio if 
the state authorities are able to accomplish the 
feat. Numerous instances have come to light 
recently where business has been placed with 
undergrounders. The state insurance depart 
ment investigates such cases that come to its 
notice, and any agent who in any way, directly 
or indirectly, places business with unadmitted 
companies or associations may find himself 
in serious trouble. If it is found that a line 
is written in unauthorized companies, the as 
sured may be summoned as a witness to tes 
tity as to how the insurance was procured 
and if an agent was implicated, he would likely 
find himself in trouble. 
has sued the Mercantile Fire Insurance Com 
has sued the Mercantnile Fire Insurance Com 
pany of Chicago under two policies of $1,000 


i 


each, covering on its plant which burned last 


November. The total insurance on this plant 
was $20,000, and the loss claimed is $19,460 
The insurance was mostly wild cat. <A policy 
of the Indemnity Exchange of Chicago was 


discovered at Washington C. H. a few days 
ago. It covered on a stock of merchandise 
for $11,000, written at So cents, while the 
tariff rate was $1.10. This concern was found 
on a loss sometime ago, and it is said the 
assured was unable to collect 

Agents would do well to be on the lookout 
for wild cat policies, and report every case, 
with all the particulars obtainable, to the insur 
ance commissionet 





COCHRAN WILL LOCATE EAST. 

J. W. Cochran, manager of the Ohio In 
spection Bureau, who resigned some weeks 
ago, has taken a position with the Eastern 
Union, and will look after its ratings and 
statistical work. It is the idea for Mr. Coch 
ran to investigate the rate situation, and aim 
to get conditions in that regard on a more 
satisfactory basis. This is a very important 
position, as the home offices were anxious fot 
Mr. Cochran to take charge of this work. 
Much pressure was brought to bear to have 
him continue as head of the Ohio Inspection 
Bureau, and for a time it seemed likely that 
he would remain in that capacity. T. B. Sel- 
lers will take charge of the Ohio Inspection 
Bureau on Mr. Cochran's retirement 

+ ++ 
IMPERIAL SUES FARNHAM ESTATE 

The Imperial has brought suit against James 
Pettibone, administrator of the estate of the 
late C. A. Farnham, to recover $2,457.88. Mr. 
Farnham was Hamilton county manager for 
the Imperial, and at the time of his death the 
agency balance was $4.025 The company 
claimed that money in bank paid over to the ad 
ministrator and premiums afterward collected 
should be applied to the payment of its account, 
while the administrator seeks to bring them in 
as a common creditor. The company had a 
bond for $3,000 in the Fidelity and Casualty 
The estate is insolvent, but the balances of 
other companies were light. 

++ ++ 
ACTION IN TUSCARAWAS COUNTY. 

The agents of Tuscarawas county are re- 
questing the co-operation of companies in 
maintaining and building up their county as 
sociation. The association was reorganized on 
March 7, and an agreemnt reached to strictly 
observe the Cochran rates in all towns then 
rated. A committee was appointed to rate all 
towns and villages mot rated by the Cochran 
Bureau, such rates to be observed until the 
towns could be rated by the bureau. It was 
decided to employ a stamping secretary, and 
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W. A. Wagner, a former New Philadelphia 
agent, has since been employed to fill the po- 
sition. The agents have agreed to send all daily 
reports, endorsements affecting rates, all can- 
celed policies and monthly accounts through 
the stamping office at New Philadelphia. Six- 
teen out of the twenty-four agencies in the 
county are now members of the association, 
which includes practically all except the very 
small agencies. It is hoped that all will be 
in very shortly. 

A list of members has been sent to the com 
panies with the request that if their representa- 
tives were not included in the list, the company 
them of the existence of the associa 
its objects. 


advise 
tion and 

The following is the list of members: New 
Philadelphia, J. R. Kurtz, Walter & Spence, J. 
C. Kelly, W. A. Wagner, C. C. Mathias, H 


Barnhill, J. E. Hurst; Uhrichsville, Leech 
Bros. & Co., Henry Forster, J. F. Myers; 
Canal Dover, Victor Wentz, F. H. Shaw; 


Muchelnaus, M. R 
Ritter; Mineral 


Newcomerstown, H. G. 
Yingling; Dennison, Parr & 


City, E. Van Kirk. 

Tuscarawas is a populous ang prosperous 
county, and the agents should receive the 
unanimous support of the companies in their 


endeavors to improve conditions. 
+ + 
RATE INCREASE AT VAN WERT. 

The agents of Van Wert, who organized a 
local board several years ago, and have Since 
secured the Cochran rates, held a meeting last 
week and unanimously adopted the 25 per cent 
increase, to take effect 
there has been little difficulty in securing the 
advanced rates. The people understand the 
reason and are willing to pay. It is the inten- 
tion of the Van Wert board to have every town 


immediately. So far 


in the county rated as soon as possible, and 
then organize a county association with a 
stamping secretary. 

++ ++ 


HUNTINGTON RATES ADOPTED. 


The Huntington agents have passed a reso- 


lution adopting the new Cochran tariff for 
Huntington, Guyandotte, Central City, Ceredo 
and Kenova, and advising rates on outside 


business. The business of all these towns 1s 


handled almost entirely through Huntington 


agencies. The new rate book was_ issued 
under date of Match, 1902. An effort is be 
ing made to get all the agents into a local 


organization, and companies have been asked 
to lend their It is expected to 
have the organization completed before the 
meeting of the Wheeling 
next 


assistance. 
State associatron at 
week. 
+t ~~ 
W. W. THOMAS DISAPPEARS. 
Thomas of 


WwW. W 
gained 


Cincinnati, who has 


much notoriety through his several 
fires and litigation with insurance companies, 
last week. It 
Milwaukee. An 
order had been made for his arrest on account 
of a judgment obtained against him by a New 
York firm for a debt contracted through al- 
leged fraud. This end the Thomas liti- 
gation against the companies, but it would not 
be surprising to see him bob up again. 


disappeared from Cincinnati 


was rumored that he was in 


may 


++ ++ 

OHIO MUTUAL'S ANNIVERSARY. 

The Ohio Mutual of 
silver anniversary this month. 


Salem celebrated its 


President Ver 
non sent out neat 


anniversary greetings to 


agents and policyholders. In twenty-five years 
from 
$705,988; the insurafce in force in 


the assets are stated to have increased 


$50,000 to 


creased from $300,000 to $5,026,677. The total 
fire losses paid were $728,775. The cost of 


insurance was figured at about 65 per cent of 
rate. President 
Vernon attributes the continued prosperity and 


the average stock annual 


popularity of the company to the “refusal to 
underwriting 
ideas, and to follow rates either ridiculously 


espouse constantly changing 
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low or unreasonably high.” Mr. Vernon says 
that the object has been to establish, and main- 
tain fair and equitable rates without deviation; 
and thus a uniformity the State over has been 
established to the entire satisfaction of the 
membership. 

+ ++ 

CLEVELAND BUREAU TO BE INDEPENDENT. 

It is likely that Cleveland agents will suc- 
the their 
county made independent of the Ohio Inspec- 
tron This step was taken when Mr. 
Cochran tendered his resignation to take ef- 
fect in June. The Cleveland agents gave the 
sixty notice under the 
tract and arranged with Superintendent Pat- 
ton to continue at the head of the bureau. 


ceed in having rating bureau for 


Bureau. 


day s’ necessary con- 


aa a aad 
ADVISING THE PUBLIC. 

The agents of Jackson and Wellston, the 
principal towns in Jackson county, have pub- 
lished the following notice in the local pa- 
pers, advising the public of the increase in 
rates: 

“Owing to the action taken by the fire in- 
surance companies the rate on certain classes 
of property is advanced 25 per cent. It be- 
comes our unavoidable duty to put the new 
rates into effect on all business written after 
this date. The increased rate is made to ap- 
ply to all stocks of merchandise, to frame store 
buildings, and to all special hazards. It will 
be noticed that it does not apply to brick mer- 
cantile buildings, dwellings and their contents, 
churches, schoolhouses, public buildings or 
farm property. This announcement is made 
for the information and guidance of those in- 
terested. As agents we have no discretion. 

“The experiences of the companies on the 
classes of risks increased has been disastrous, 
and the interest of the insured and insurer 
are mutual, that such a price be charged and 
paid that the companies employed to protect 
us shall be kept solvent and able to pay fully 
and promptly their losses. H.C. Miller, I. I. 
Parry. Daniel Crossin, W. D. Crossin, T. S. 
Vaughn, W. L. Evans, E. E. Evans, Jacobs & 
Cherrington, W. A. Noble.” 





OHIO AND WEST VIRGINIA NOTES. 


The local agents at Huntington, W. 
will organize a local board. 


Va., 


W. H. Atwill has been appointed agent of 
the American Central at Toledo. 


E. J. Thompson has sold his agency at New 


Martinsville, W. Va., to Stender & Merrill. 

Peter K. Tadsen, a well-known Port Clin- 
ton agent, has been elected mayor of that 
town 


The County of Philadelphia has transferred 
its Columbus agency from Jesse L. & Flor- 
ence A. Bright to James Emory Huff. 


Fred. P. Thomas, president of the Cleve- 
land Fire Exchange, has been elected second 
vice-president of the Chamber of Commerce. 

Klick & Burnet and John E. Waterhouse 
& Co. of Cincinnati have moved their offices 
to No. 17 East Third street, second floor front. 


The quarterly meeting of the West Virginia 
Fire Underwriters Association will be held 
at Wheeling Tuesday, April 22, at ten a. m. 


The Pheenix of Hartford has adopted the 
single agency plan at Columbus, taking up the 
agency of Charles Kemmler, leaving Richard 
H. Gardner sole agent. 


The Cleveland city council “has finally 
awarded the contract for a new fire alarm 
equipment for the central office. The Star 


Electric Company of Syracuse got the contract. 

Charles Gillman of Toledo has sued the Na- 
tional of Ohio for $500, under a policy on his 
shoe shop. which burned last January. The 
fire was under investigation by the state fire 
marshal 





WANTED 


the agency for two or three good non-union 
companies. Have re-entered the insurance 
business at Warren, (hio, and have the 
only non-union agency in the city. 

A. C. BURNETT, Warren, Ohio. 





UNDERWRITING IN MICHIGAN 


LANSING SITUATION HAS IMPROVED 











Rate Conditions Still Need Some Attention, as 
Cuts Are Noted Now and Then 
on Risks. 





The insurance situation at Lansing has 
proved considerably in the past year or 
regarded as 
comparatively speaking. 


and is now fairly satisfacto 
There was an und 
standing among agents that the tariff wa 

be observed, but considerable business is s 
written below the proper figure. A policy was 
observed a few days ago which had just been 
issued On a prominent risk at $1.50 when the 
tariff was $1.75. Another case was noted where 
10 per cent had been allowed off on a mer- 
cantile risk. These risks were written in one 
of the leading agencies, and it was probably 
thought that the rates were justified. In both 
however, other agents who demanded 
the full tariff were confronted with these fig- 
ures. Such instances in other 
would have caused serious trouble, but with 
the bad record for rates that Lansing has had 
in the past, a few cases of the kind mentioned 
are treated with more or less submission, 

With the strong stand most companies are 
now taking for better rates, agents are not 
inclined to bother with risks at cut rates, and 
some absolutely decline to consider a risk at 
less than tariff, preferring to let it go else- 
where. 

It would seem that under present conditions 
confidence might be more completely restored 
in Lansing agency circles, and an understand 
ing established for the unanimous support of 
the tariff. 


cases, 


some towns 





GOOD RESULTS BEING OBTAINED. 

Some good results are being obtained from 
the work of the Insurance Survey Bureau in 
Michigan. A number of defects were pointed 
out by the inspectors of the Bureau on prop- 
erty, and if the assured’s attention is called to 
them in the proper way a tendency toward 
remedying them is usually evinced. The spe 
cial agents of companies belonging to the In- 
surance Survey Bureau are requested to co- 
operate in getting this improvement made. 
The Michigan Inspection Bureau has _ in 
structed a special man to follow up these In 
surance Bureau inspections and see that the 
improvements are made. It is believed that 
this is one method of reducing the fire waste 
which has become so heavy in that 
Michigan is largely a manufacturing State, 
especially being honeycombed with wood 
workers. 


State. 


++ +t 


FACTORIES LOCATED IN MICHIGAN. 
Michigan is becoming more and more of a 
State and 
are studying the hazards incident to such in 
dustries. There are about 17,000 factories in 
the State, of which over 1,700 are and 
planing mills. There are 9.700 fagtories in the 
larger towns, comprising mostly grist 
flour mills, wood and iron workers, farm ma 
vehicles, small 


factory fire insurance companies 


Saw 


and 


chinery, wares, chemicals, 
leather and tanning. 
7 anal 


HIGH LICENSES FOR POTOMAC AGENTS. 

It is likely that the Potomac Fire of Wash 
ington will be required to pay a license fee of 
$s0 for each of its agents in Michigan this 
year, on account of the retaliatory law of that 
State. As the company has twenty-five or 
thirty agents in the State and does only about 
$26,000 in business there, it will be seen that 
the license fee will make a big item in the ex- 
pense. and in many cases will probably cause 
the discontinuance of the agency. The cause 


of this high license fee is the new. insurance 
law of the District of Columbia, which imposes 
an annual tax of $50 on each insurance agent 
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representing a “foreign” company. The Po- 
tomac contends that this is a personal tax on 
the agents, but as the agent must pay the tax 
before a company can do business in the dis- 
trict, the insurance commissioner of Michigan 
“can't see it that way.” No licenses have yet 
been isstied for the Potomac’s agents in Michi- 
gan, as the company is still arguing against 
Commissioner Barry’s construction of the law. 





++ ++ 


MICHIGAN FIRE APPOINTMENTS. 


The following ‘are the recent Michigan 
agency apointments : 

Assur. Co. of America—Byron Burch, Midland. 

American, N. J.—D. W. Lee, Burr Oak; W. H. 


Witt, Brown City. 
Amer. Cent.—A. J. Hall, Alma: Fred O' Melay, 
8. 6d 


Hillsdale; J. S. Brown, Mt. Pleasant; 8. 
Mitchell, Negaunee. 

Caledonian—Myron J. Gue, Midland, 
Continental—A. J. Randall, Caro; H. G. Flint; 
Le Roy : 

Girard—W. F. Stirling, Charlotte. 
Imperial—Derby, Choate & Woolfitt Company, 
Flint. 

Lumbermens, Pa.—Arford & Edmunds, Benton 
Harbor 

Mercantile F. & M.—H. C. Davis, Marquette; 
D. J. Mitchell. Negaunee. 

Mil. Mech.—Ross & Bond, Dowagiac; W. H. 


Sinelair, Niles. 
Northwestern—Arford & Edmunds, Benton Har- 
bor. 


Royal—Henry Grinnell & Son, Grand Rapids; 


O. M. McBride, Tecumseh. 

St. Pauli F. & M.—N. E. Hubbard, Battle Creek; 
W. T. Lowry, Coldwater. 

Security, Conn.—O. O. Draper, Rives Junction. 

Traders—Johbn A. Vander Veen, Holland. 

Western Und.—I. C. Montague, Allegan: W. F. 
Stirling, Charlotte; Ida G. Case, Fenton; H. L 
Strong, Lapeer; H. E. Hollon, Marshall. 

a aad ~~ 


ADVANCE IS NOW IN FORCE. 


The Michigan Inspection Bureau has sent 
out its notice to advance rates 25 per cent on 
those classes which are generally being over- 
hauled by the companies in other States. It 
went into effect on Monday. Up to this time 
the securing of the 25 per cent advance in 
Michigan has been irregular. The agents had 
not heard from the inspection bureau and 
hence most of them did not procure the higher 
rates. Some companies required it, but most 
did not. With the restoration of the 10 per 
cent a few months ago local agents in Michi 
gan will thus have to pass through the ex 
perience of two flat advances in rates, 


+ + 


TO OPPOSE THE ‘‘TRUST."’ 


The organization of a home company to com- 


bat the alleged “insurance trust’ is being 
discussed at Detroit. A special meeting of the 
Taxpayers’ and Business Men's Protective 


Association was held recently and a commit- 
tee of five appointed to further the plan. If 
the subject is thoroughly investigated it i 
probable that the matter will be dropped. 
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MICHIGAN NOTES. 


The local agents of Flint, Mich., have or- 
ganized a board. 


John Fitzpatrick has engaged in the fire in- 
surance business at Port Huron, Mich. 
Charles M. Thatcher has purchased the 


agency of the late F. M. Beney at Escanaba, 
Mich. 


S. J. Mitchell has bought the agency of the 
late F. M. Beney at Negaunee, representing 
sixteen different companies. 





Agents Collection Register. 


This form is intended to keep track of 
collections, particularly where it is cus- 
tomary to extend credit over thirtv days. 
Arranged for Office No., Date of Charge, 
Name of Company, Pol. No., To whom 
Charged, Date and Amount of Payment, 
etc. Contains 200 pages and will accom- 
modate 10,000 collections. Price, $3.50. 
A labor-saving device for agents. Sample 
pages on request. 

THE WESTERN UNDERWRITER Co., 
413 Vine St., 164 La Salle St., 

Cincinnati. Chicago. 

















Features of the Work in Illinois—Non-Union 
Companies Are Generally Co-operating 
in the Increase. 





The advance rate situation in Illinois has 
shown no development of note within the last 
week. 


gether, 


In most cases agents have gotten to- 
decided to the advance by 
checking up their rate books, and thus working 
in harmony. In territory covered by the va 
rious compact managers very little trouble is 
resulting. 

There are cases where a 
will write at the old rates 
more or less solicitude on part of the other 
agents. So far as can learned the non 
union companies with one or two exceptions 
are regarding the 25 per cent increase just as 
well as the union companies. Now and then 
busines is host by companies that stick to the 
advanced rate. Naturally agents are demand- 
ing that their towns be rated immediately. 
Owing to the fact that the present mercantile 
schedule of the Union will not apply to towns 
of less than several thousand inhabitants with 
out considerable doctoring, it will be necessary 
to delay matters until a schedule is made to 
apply to brick and frame buildings and stocks 
in same in small towns. 


observe 


non board 
and thus 


agent 
cause 


be 





CAIRO RATES ARE IN EFFECT. 

The that have been made 
Cairo went into effect last Monday. These 
only include the brick mercantiles and special 
hazards. The city has not been completed in 
its ratings, as R. M. Bennett, who was en- 
gaged in the work, was sent by the governing 
committee of the Union to St. Louis. It is 
likely that Secretary Persch will close up the 
work in the near future. 


new rates for 


~*~ + 
GILL’S WORK AT QUINCY. 

Inspector George C. Gill of Quincy has 

rated about half of the city under the new 

union schedules. As the present mercantile 


schedule cannot be applied to frame buildings 
and stocks, these have to be passed over and 
take the 25 per cent advance. Inspector Gill 
is having great success in explaining to the 
assured how their rates are gotten. He has 
had several articles in local papers on insur- 
ance conditions, and these have had a good 
effect on the business. There are several spe- 
cial hazards at Quincy which will be rated 
under the proper schedules. The agents there 
all report through the stamping bureau and 

little trouble is evidenced among them. 
+ + 

LLOYDS SECURING SOME BUSINESS 

Special agents are noticing that the various 
Lloyds are getting several lines in different 
sections of Illinois. 
the of resistance are not very 
strong, and hence get a good foothold. For 
instance, at Marion it is seen that the Llyods 
have captured many nice lines. Reports from 
other sections also indicate that they are get 
ting some choice bits. 

+ 


They seem to strike spots 


where lines 


be ad 
ELEVATOR RATING PROGRESSING. 

The special agents have rated a number of 
in Illinois to 
have the field men do this work. The service 
has not gone on as extensively as it was hoped, 
but in the of their field 
the special agents have accomplished 


elevators since it was decided 


yet course opera- 
tions 


considerable in getting these houses rated. 
~~ 


++ 


RETAIL MERCHANTS MUTUAL'S PROGRESS. 

It is noticed by field men that the Retail 
Merchants Mutual of Springfield, Ill., is grad- 
ually making headway throughout the State, 
and many predict that its receipts may in 
crease to $100,000 during 1902 in this State. 














The company is 
solicitors 


very 
the 


itting the rate 


active in getting its 
assured and either 
Naturally 


agents not only in taking 


out among 


giving a rebate or ci 
it antagonizes local 
their business away 


pe" 
from them, but in striking 


at the American agency system in dealing di- 
rect with the assured. With the advance in 
rates the Retail Merchants Mutual is likely 


to find a very nice feeding ground, as will also 


the different Lloyds that have 


been organized 


AGENTS AND UNAPPROVED MACHINES 





Some Non-Union Companies Will Give Permits 
for Acetylene Lighting Devices Not Al- 
lowed by Underwriters’ Bureau. 


Acetylene gas machines are be 
local 
machines approved 


by the National Board are permitted by union 


‘oming very 


common and are causing agents consid 
Only those 


erable trouble. 


companies and in the permit the name of the 
machine, the name of the maker and the place 
where is made must be specified. These 
particulars are usually gotten with some diffi 
culty, so that even with approved machines 


there is considerable inconvenience. 
When the machine is not approved 


matter ne companies per 


the 
is much worse. as sot 


nut certain unapproved machines and prohibit 
others. Practically the only Way is to attach 
the permit and await the action of the com 
pany in accepting it or cancel the policy. Many 


agents do not attempt to write risks having the 
machines in their own companies, but broker 


them with companies they know will make no 


objection. Some non-union companies will 
permmt any machine that is properly installed 
and thus get considerable business. 

In certain localities, independent concerns 
whose machines are not approved by the 
Union have succeeded in installing several 


machines in dwellings and they are giving suc 
The ywners will not agree to 
discard the id their insurance 
is voided. go without the in 
\gents then have t 


cess. property 
machines when t 
They prefer to 


surance. » seek non-union 


companies that will permit unapproved ma 
chines. 
ILLINOIS NOTES. 
L. E. Chenault succeeds the agency of M. J. 
Mason at Benton : 
William Hefferman is starting an new 


agency at Champaign, 





Competitive rates have been revoked at 
Oblong by the Illinois State Board 
The Canadian Casualty Company of To 


ronto is being organized with $1,000,000 capital. 


WE WANT AGENTS 


In every city to handle high-class investment proposi- 





tionon good commission 
preferred 


Successful insurance agents 


ED. L. SMITH, Sec’y, 
Folwell Bidg., CANTON, OHIO. 





Customers’ Expiration Books. 
In order to place samples of our va- 
rious forms of insurance supplies before 
the local agency trade, we have adopted 
the plan of making an extraordinary low 
rate on single sample forms. We have 
an excellent Customers’ Expiration Book, 
Form 606, bound in a ‘heavy, attractive 
cover, which sells at $1.50 per dozen; $5 
for 50, which includes printing of presenta- 
tion card. We will send a single sample 
book of this form on receipt of 20 cents. 
Other forms at other prices. Send for 
large catalog, free. Show your custom- 
ers that you appreciate their patronage 
and you will hold their business on your 
books, beside increasing and improving the 
quality of your own business. 
THe Western UNpeRwRITER COMPANY, 
413 Vine street, 164 La Salle street, 
Cincinnati. Chicago. 
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AMONG THE CASUALTY MEN. 


WILL ENTER THE LIABILITY FIELD. 











Etna Life Will Enter a New Line—Speculation 
as to Its Attitude Toward the Con- 
ference. 





The A&tna Life, which now does a life and 
accident business, has decided to add employ 
ers’ liability to its lines, and this branch will 
be in charge of J. S. Rowe, who is now audi 
tor at the United States office of the Employ 
ers Laibility. 

There has much 
since the report became rife that the 
was considering the advisability of 
the liability field. 
of the most aggressive companies in this re- 
gard, as it has a capital of $1,750,000, assets 
of $59,600,000, and surplus to policyholders 
amounting to $6,000,000. 

Mr. Rowe has been with the Employers since 
1890, and in addition to looking after the ac- 
counting department, he has 
personal accident branch, and is also super- 


been speculation abroad 
7Etna 
entering 
It will certainly become one 


charge of the 


intendent of agents. He is regarded as one 
of the best men in the business. 

Just whether the tna will enter the Li- 
ability Conference is not known. As Mr. Rowe 
has been with the conference company during 
his entire experience, his leanings are in that 
direction. The operations of the A£tna will 
be watched with great interest. 





CASUALTY APPOINTMENTS. 
The 


pointments : 


following are the recent casualty ap 


MICHIGAN 


Metropolitan Plate Glass—MecCarthy, Frank &« 


Co., Laurium 


New York Plate Glass—Michael Hoban, St. Ig 
nace; Mary M. Bowles (succeeding Albert Luta), 
Yale. 

U. S. Casualty—Sidney A. Wheeler, Lewisten 

U. S. Health & Accident, Mieh.—W. A. Bushey, 
Detroit: lL. J. Berry, Mt. Morris. 

American Relief Society, Mich.—W. S. Warner, 
Allegan; Geo. D. Spencer, Bell Oak: A. L. James, 


Caro; Frank Rawson, Lawton; R. M. Buek, Paw 
Paw: Henry Traubenkraut, Silverwood; L. B. 
Beacher, Vassar; W. D. Muscott. 


Natl Protective Society. Mich.—M. Brenner, 
Bay City. : 
Northern Mich. Benefit Assn., Mich.—W. I 


Aldrich. Hiawatha: Thos. H. Perley, Menominee: 
d KF. Timmins, Marquette; E. J. Timmins, Mar 
Koepp, Marquette; E. Guimond. 

Aldrich, Turin 


quette; J. G, 
Negauunee: CH 


U. S. Accident Assn., Mich.—E. 8. Lyon, Man 
celona. 
TO WRITE SPRINKLER LEAKAGE. 
The Springfield Fire and Marine has in 


augurated a new departure and will write 


sprinkler leakage insurance in States where 


the law will permit its so doing. It has already 
taken advantage of the casualty law of Illinois 
to do this business. The Royal is t 

other fire insurance company in this country 
that writes sprinkler leakage. Other comypa- 
nies accepting this line are the United States 
Casualty, Maryland Casualty and American 
Lloyds. 


he only 


++ + 


CANNOT WITHDRAW DEPOSITS. 
Superintendent Vorys of Ohio has gotten 
an opinion from Attorney-General Sheets of 
that State, regarding the new law passed by 


the present. general assembly of that State 
granting the return of the special deposits of 
fidelity and surety companies made with the 
Ohio department, to the companies. Under the 
previous law every company of this kind was 
compelled to deposit with the state department 
$30,000 in securities for the protection of Ohic 
policyholders. A bill was introduced and 
passed during the present legislature amend 
ing the former law so as not to require this 
deposit, and also provided that the superin 
tendent of insurance should deliver back to the 
companies making these deposits the securi- 
ties so filed with him. The attorney-general 
decided that every made after the 
deposit became a contingent lien upon this 
fund. He holds that the legislature cannot or- 


contract 
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der the withdrawal of these securities under 
such circumstances without impairing the obli- 
gation of contracts. He holds that the law 
requiring this deposit becomes a part of the 
contract and so long as any of the contracts 
of insurance so made during the time of the 
deposit remain in force, the superintendent is 
not at liberty to permit the withdrawal of these 
deposits, notwithstanding the f the 
legislature. 


action ¢ 


++ ++ 


PERSONAL ACCIDENT IN CINCINNATI. 

The large bulk of the personal accident busi 
ness in Cincinnati, aside from that directly 
secured by the local managers of the various 
companies, comes from life agents, although 
an application now and then is received from 
a fire agent. There are practically no regular 
solicitors connected with the offices. The man- 
ager does almost all the soliciting for the office 
and lays wires to catch brokerage lines. 

+ + 
CENTRAL'S NEW CHICAGO DEAL. 

Material changes 
office of the Central Accident Sec 
retary Butler has been in the city looking over 


have been made in the 


Chicago 


the business and arranging for the new deal. 
\. D. Morrison, who has handled the Chicago 
branch very successfully, will now have asso- 
ciated with him Charles H. Brand, who has 
been cashier of the New England Mutual Life 
in Chicago for a number of years. The firm 
name will be Morrison & Brand. George F. 
Zaneis, who has been Chicago manager of the 
Commercial Mutual Accident for many years, 
will go with the Central Accident in Chicago as 
city agent. The Central is making a fine rec- 
ord and is one of the best managed companies 
in the country. 





REGULATIONS FOR SPECIAL RATINGS. 





New Rule Passed by the; Liability Conference 
to Control This Feature of the 
Business. 





conference li- 


At the 


ability companies an important rule regarding 


last meeting of the 


the matter of special ratings was adopted by 
the managers. It provides that a special rate 
may be asked for by a conference company on 
a risk which is on its books, but that if such 
special rate is granted it shall be for the ex 
clusive benefit of the company which applied 
for it. 
granted under such circumstances the agents 
must not 


In other words, if a special rate is 


of some other conference company 
step in and endeavor to secure the risk for 
themselves, because their respective home of- 
fices will not 
Only the company which asked for the rate 
will be allowed to write a policy at the reduced 


allow .a policy to be written. 


figure granted. 

This is regarded by the 
agents as a very wise provision and one cal- 
culated to prevent well- 

efforts. 
in which an 
has asked 
risk which he was carrying and on account of 
such a rate has been 


broader-minded 


the miscarriage of 
There have 
agent of a 
for a special rate on a 


intentioned been many 


instances compact 


company 


favorable 
granted; all conference companies are notified 
ef this fact simultaneously by Actuary Marks 
of the Liability Compact and each company 
notifies its agent 
only the agent of the applying company, but 
all others immediately co their best to secure 


experience 


who is nearest the risk; not 


the insurance for their respective selves, with 
the frequent result that a company which 
never had the risk before and probably never 
would have gotten it if some inducement such 
as the special rate had not been offered, se 
cures an order for a policy. This plainly is 
justice to the agent who held the 


not strict 
risk previously and a continuance of the prac 
tice was bound to do the conference no good. 

The only case in which a special rate is open 
to the agents of all companies is when the rate 
is granted on a risk which is not on the books 
of a conference company, 


In such an instance 


the agents of the few non-conference con i 
nies must make a vigorous struggle, indeed. 
since they will have all of the other agents 
arrayed and pitted against them. These reg 
ulations regarding special ratings are designed 
by the managers for the dual purposes of self 
protection and aggressiveness. 





GENERAL LIABILITY RATES ARE INCREASED 

The liability conference at its recent meet 
ing in New York increased the rates on gen 
eral liability insurance. This class of liabilit 
covers not only employers, but the public as 
well. It is usually taken out by office buildings 
and stores. The rate is obtained by charging 
so much apiece for each elevator and also 
so much for frontage and area of the build- 
ing. Rates are increased on elevators from 
$35 each to $50, and the charge for frontage 
and area is ald increased considerably. The 
new rates will go into effect May 15. It is 
stated that when it became known that the li- 


ability conference would undoubtedly increase 


rates on general liability, two companies at 
least instructed their agents to corral as much 
of this class as possible immediately at the old 
rates. 
+ ~~ 
BANKERS SURETY EXTENDING ITS LINES 

The Bankers Surety Company of Cleveland 

is preparing to begin business in Indiana, New 


York and Massachusetts. The company is al 


ready operating in Ohio, Michigan, Illinois, 
Wisconsin, Minnesota, Iowa, Kentucky and 
Pennsylvania. Byron Webster of Marshal 


town, Iowa, will be the principal general agent 
for that State. George W. Blood of St. Paul 
has been appointed general agent for south 
ern Minnesota, and the Jones-Davis Agency of 
Minneapolis has the same _ position for th 
northern portion of the State. General Man 
ager McBeth states that the company is doing 
a very satisfactory business in every way, and 
the outlook for the future is good. 





CASUALTY NOTES. 


Ward & Baker, general agents for the Union 
Casualty at Detroit, have moved their offices 
to Nos. 723, 724 and 725 Majestic building 


Thomas D. Russell has secured the exclusive 
general .agency of the North American Ac 
cident at Cleveland. He formerly represented 
the company, but did not control the territory. 


H. P. Gray of Chicago, former western man- 
ager of the Hanover Fire, who was injured 
in the raiiway wreck at Malta, IIL, in addition 
to receiving $2.300 from the United States 
Casualty, was paid a like amount by the Stand- 
ard. The latter company has paid him §$3,- 
goo during the last few years for injuries. 








Agents’ 


Designed for keeping a complete record 
of the business of the Agency. Shows 
gross premiums, return premiums, net 
premiums, expenses, postage, commis- 
sions and balance due each company in 
the Agency each month during the year. 
Sample pages sent on application. 
THE WESTERN UNDERWRITER CO. 
413 Vine St. 164 La Salle St. 
CINCINNATI. CHICAGO. 


Comparative Record 

















SOLICITOR’S MEMORANDUMS. 
Our Solicitor’s Memorandum, Form 5{0, 
is a convenient sized book, containing 
sheets relating to that data on a risk 
which is essential for preserving and to 
which a solicitor or broker should attach 
his signature, thereby avoiding the evil 
consequences resulting from verbal in- 
formation. Each sheet ruled for diagram 
of exposures, also perforated for detach- 
ing from stub. Sample sheets on request. 
Price, per book, 25 cents. 
Tue WESTERN UNDERWRITER COMPANY, 
413 Vine Street, 164 La Salle Street, 
Cincinnati. Chicago. 
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LIFE INSURANGE GIRGLES. 


CHICAGO LIFE UNDERWRITERS MEET. 














Papers Read by Edward O’Brien, A. W. Stevens 
and J. B. Thorson—Auxiliary Work Com- 
mittee Named. 





The Life Underwriters Association of Chi- 
held its monthly meeting last Tuesday 
evening. Bokum chair 


and received many compliments for the pro- 


cago 


President was in the 


granime he presented. It was purely an even- 
ing for life insurance men, as the papers read 
covered only technical phases of the subject. 
Prior to the regular programme, J. C. Jack 
son of the Mutual read a memoir to the late 
Captain George C. Kober of the Mutual Life. 
F. M. Arvin and A. J. Perry of the Provident 
Savings and Robert Skeen of the Mutual were 
elected to membership. The following new 
applications were received: 

John L. Fate, J. H. Theobald, C. A. Jones 
and C. S. Meade of the Mutual; H. J. Snell of 
the Pacific Mutual, A. B. Newman of the 
Equitable, J. W. Work of the New York Life, 
T. L. Fansler of the Northwestern, O. L. 
Beardsley of the Mutual Benefit, H. B. John 
ston of the Hartford, H. B. Strickler of the 
Franklin. 

The work of establishing auxiliary associa- 
tions in towns in Illinois will be taken up by a 
committee appointed by President Bokum. 
This committee will be a very important one, 
2s it is intended to extend the 
movement in these smaller places. 
mittee consists of: 

D. M. Baker of the Pacific Mutual, chair- 
man; C. D. Norton of the Northwestern, R. 
W. Kempshall of the A&tna at Peoria, D. G. 
Drake of the National of Vermont, F. C 
Goodspeed of the Pheenix Mutual, J. L. Fergu- 
son of the Prudential, W. F. Workman of the 
Franklin at Springfield, Martin Schryver of 
the Union Central at Polo, E. D. Stevens of 
the Illinois Life, George W. Riggs of the Mu- 
tual Life of Illinois. W. D. Wyman and F. B. 
Mason, president and secretary of the Na- 
tional association, are members of this com- 
mittee ex officio. 

The following members of the association 
were appointed by President Bokum to com- 
pete for the Calef and Williams loving cups 
in the prize essay contest: Fred B. Mason 
of the AZtna, Franklin Wyman of the Berk 
shire. T. W. Hamill of the Connecticut Mutual. 
J. W. Jackson of the Home, F. L. Morrell 
of the Manhattan, J. C. Jackson of the Mutual, 
W. S. Candee of the New York Life, C. D. 
Norton of the Northwestern, D. M. Baker of 
the Pacific Mutual, C. J. McCary of the Pern 
Mutual, F. C. Goodspeed of the Pheenix Mu- 
tual. G. M. Herrick of the Northwestern, J. 
L. Ferguson of the Prudential, E. H. Car- 
mack of the State Mutual. C. B. Soule of the 
Security, S. W. Fowler of the Union Mutual. 

The programme of the evening consisted of 
three papers. Edward O’Brien, attorney for 
the New York Life Insurance Company, took 


association 
The com- 


up the subject, “Change of Beneficiary 
Clause.” A. W. Stevens of the Northwestern 
Mutual discussed “Taxation of Life Insur- 


J. B. Thorson of the Prudential talked 
on “Best Methods in Soliciting Life Insur- 
ance.” These papers will be found published 
in the special life insurance department of this 
papor. 


ance.” 





M'!NNESOTA WILL ABATE FEES. 
Insurance Commissioner Dearth of Minne 
sota has notified Massachusetts insurance com- 
panies that in view of the repeal of valuation 
fees in Massachusetts, the Minnesota depart 
ment will make no charge for the valuation of 
after the current year. This year, 
however, the charge will be collected as last 
year, as the valuations had been made before 
the notice of the repeal was received. 

This action of the Minnesota department is 
particularly significant in view of the fact that 
the action in Massachusetts was hastened, if 
not immediately brought about, by the position 
taken by Commissioner Dearth a year ago, in 
charging Massachusetts companies with a valu- 


policies 








ation fee of 1 per cent per $1,000 on all policies | has certainly maintained a splendid record 


in force. No similar charge was made upon 
other outside companies, the position of the 
department being that although no Minnesota 
companies did business in Massachusetts, a 
valuation fee would be collected by Massachu 
setts from such companies if they did do busi 
ness therein, and that under the retaliatory 
law it was obligatory upon Minnesota to im- 
pose this valuation upon Massachusetts com- 
panies. Last year this act of retaliation cost 
the Massachusetts companies some $5,000, and 
it will cost them at least this sum for 1902. 
As the result of the repeal of valuation fees 
in Massachusetts the State companies will es- 
cape the payment of fees in Connecticut, New 
York, Wisconsin and Minnesota. In Pennsyl- 
vania, Ohio and Missouri they will continue 
to pay valuation fees for the current year, if 
not longer, and the companies from these States 
doing business in Massachusetts will not re- 
the benefit of the new law. An effort 
is being made in Ohio to secure a modification 
of the law there in order to relieve Massa- 
chusetts companies from valuation fees, and it 
is probable that in Missouri, after this year, 
no charge will be made. What attitude Penn- 
sylvania may take is not known. The present 
charge on all companies in that State is a 
high one—2 cents per $1,000 of insurance. It 
is a heavy burden and the result is that Penn- 
sylvania life insurance companies have to pay 
this tax in other States under reciprocal laws 
It is not supposed, however, that the present 
political situation in Pennsylvania will permit 
any change in these aggravating conditions. 


celve 





PROVIDENT SAVINGS LOST ITS CASE. 





Massachusett Supreme Court Holds the Insur 
ance Commissioner Has Discretionary 
Power as to Valuations. 





The 


handed down a decision dismissing the peti- 


Massachusetts Supreme Court has 
tion of the Provident Savings Life for a writ 
of mandamus against Insurance Commissioner 
Cutting and sustaining all the arguments made 
on the demurrer as presented by Assistant 
Attorney-General Nash. The decision is writ- 
ten by Justice Knowlton, and is approved by 
all the members of the court sitting on the 
The court holds that the law in regard 
to the valuation of life policies vests the com- 
missioner with powers in de- 
termining the clasification of policies for valu- 
ation purposes, and that his acts in this and 
similar cases are not subject to review by the 
court. The court that the opinion of 
judgment of the commissioner in regard to 
the proper valuation of assets and liabilities 
is final and conclusive, so long as he acts in 
good faith. 

Under this Commissioner Cutting 
will value the policies of the Provident Sav- 
ings Life without regard to the preliminary 
term clause, and will also exclude so-called 
premium liens from its assets. The depart- 
ment actuary has not yet completed the valua 
The decision of the Supreme Court 
point at issue between the 
department and the Mutual 
Reserve Fund regarding the admission of pre- 
mium liens. 


case. 


discretionary 


Says 


decision 


tions. 
also covers the 


Massachusetts 





TAPPEN’S ENDORSEMENT OF THE MUTUAL. 

The clause in the will of the late Frederick 
D. Tappen, president of the Gallatin National 
Bank of New York City, and a noted financier 
of that city, in which he provides for certain 
trusts and instructs his executors and trustees 
to invest his estate only in such securities as 
are included in the list of investments made 
by the Mutual Life of New York, is certainly a 
remarkable compliment to that great institu- 
tion. There is no financial management in this 
country that excels that of the Mutual Life 
and many hold that in actual financial ability 
no life insurance company can equal the Mu- 
tual Life. Be that as it may, the company 


| 
| 





in this direction. 
clear profits on the sale of 


It has made $23,000,000 in 
When 
funds that 
have to invest it can 
readily be seen that the manner of 


securities, 


one considers the vast amount of 


the large companies 
investment 
and proper handling of securities is becoming 
more and more serious 


that are 


hese are trust funds 
in charge of the company, and any 
loss on them means a loss to the policyholders. 
The Mutual Life has given particular atten 
tion to its financial department and it deserves 
credit for the been 
handled. When so eminent a financial man as 
Mr. Tappen, 


dorses the 


manner in which it has 


who thus, without reserve, in 


Mutual’s financial 
greatest tributes that 


judgment of the 
board, it is one of the 
could be paid to it. 





WYTIAN’S FINE MISSIONARY ENDEAVOR 





President of the National Association Visits 
the East to Tell of Its Aims and 
Possibilities. 





President Wyman of the National Associa- 
tion of Life 
attention, owing to the 


Underwriters is attracting wide 
character of his ad- 
dresses before the various local organizations. 
Last week at Washington he spoke on “The 
Needs of the Association,” and said in part: 

“That which we need to cultivate as 
much as anything elsé in the prosecution of 
the work of life underwriters’ associations is 
courage, is more honesty, is more frankness 
with one another. In this busy world a man 
cannot really know many men. He can know 
of them through reputation or standing, but he 
really knows but few. In our cities in par- 
ticular, if he really wants to warm his heart 
at the fires of some other man’s heart, he can 
do so best in association work. It seems to 
me that the reason why our associations have 
not accomplished more for the rank and file, 
have not given more men an opportunity to 
warm their hearts at the fires of some other 
man’s heart, is because of their reluctance in 
coming to us. They will not allow themselves 
to come in touch with us. Everyone of us in 
every association has an important part to 
perform. If*each would talk plainly with no 
misunderstanding to him who is not within 
our borders, if we would devote a little time 
and exertion toward bringing him within the 
fold, we will bring him and the effort is bound 
to make us all better. There is recreation and 
respite in trying to do for others which makes 
us stronger to act for ourselves. 

“This is an age of association. No important 
business or profession can be named in which 
its power is not felt. The uplifting of our 
profession and those engaged in it in the pub- 
lic mind, the prominence given to the members 
through their activity in association work, the 
good feeling generally engendered and its im- 
pression upon the public as well as upon one 
another is extremely helpful to those engaged 
in our work. 

“As a profitable investment, no life agent in 
this country can afford to stay out of the life 
underwriters associations. It is good business 
to be on friendly terms with your competitor. 
To be able to speak well of him and he of you. 
By united effort you become recognized as a 
power in the community in which you live. In 
union there is strength. In recognizing your 
strength the people will recognize more and 
more the beneficence of life insurance. 

“The officers of our banks and other great 
financial institutions are looked upon with 
much regard by the people, among whom they 
live, not because of their personal worth alone, 
but because of the position of trust which 
they hold and often times on account of the 
size and strength of the institution they rep 
resent. Did it ever occur to you that there is 
not one of us but who represent in many of 
our respective fields an institution that is larger 
than any bank or other financial institution 
there? Why should we not as representatives 
of such institutions command as much respect 
and attention as the gentlemen I have named? 
We can do it if we will but assume that posi- 
tion and maintain it in a way that entitles us 
to hold it. In no better manner can we estab 
lish ourselves among our fellows and the work 
of which we are a part than through an en- 
terprising, wideawake, up-to-date life under- 
writers association. ' 

“A flower standing in a room turns its petals 
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toward the light. It is said that after a hard 
storm at sea the ground beneath the light- 
houses on our coasts is often strewn with the 
bodies of birds, which, having been attracted 
by the light, dash themselves against the heavy 
panes only to perish. Most all living things 
crave for and flourish best in the clear light. 
Our associations bring us into the open light 
where the germs of disinterest, of disgraceful 
conduct cannot flourish, where the weak are 
nourished into greater moral strength, where 
the crooked are straightened and grow 
stronger, where those who remain are bound to 
travel in the paths of right doing. 

“Before the dawn of this light, we agents 
were groping along dark, selfish fines, strang- 
ers, rivals, even enemies, considering it virtu- 
ous and proper to build ourselves upon the 
ruin and downfall of the others, never striving 
to rid ourselves of the microbes of envy, 
hatred and bitter rivalry. Thus we plodded in 
darkness, as do many where the associati6n 
movement has not yet been felt. 

‘Gradually our pathway was illumed by the 
light of the association influence and into the 
chasm which divided us is being thrown prej- 
udice, hatred and selfishnes. May this gulf 
close and close forever, and may we all stand 
face to face in the open on the firm substantial 
ground of right dealing.” 

President Wyman 
association and said, in 


Last Thursday evening 
visited the Baltimore 
part: 

‘the event of the formation of the National 
association, of which yours was a charter 
member, has been characterized as the most 
momentuous in the history of life insurance, 
and as such is of vital interest-and value to 
every individual worker in this vast and fertile 
field of labor. The constitution defines the 
work of the National association as follows: 
‘The object of this association shall be to ad- 
vance the best interests of the cause of true 
life insurance throughout the country.’ Surely 
the work of the National association is broad 
enough, for it includes all the good work that 
may possibly be done in all places, whether 
it be to aid the individual or to aid the poor, 
struggling association. It is certainly the 
work of the National association to improve 
the character of the men engaged in the busi- 
ness of life insurance, and to encourage in 
them proper methods in the prosecution of the 
great business. And also it should be its pur- 
pose to encourage at every possible point the 
formation of associations, to aid in fostering 
the growth of those already formed, whose in- 
fluence shall aid the field workers and teach 
them by contract with one another and other- 
wise the proper conduct of our business. 

“Since its formation there has developed to 
a remarkable degree a fraternal spirit among 
men who had formerly no time to give to the 
consideration of a competitor. Since its for- 
mation the growth in numbers of the local asso- 
ciations as represented in the National asso- 
ciation has mot been as great as has been the 
growth and development of our business, yet 
the results have been most gratifying. Our 
business has been dignified and elevated in 
the eyes of the community. The personnel 
of the field force has reached a higher stand- 
ard and the practices of the field greatly im- 
proved because of this silent, powerful in- 
fluence that is being felt in all the large cen- 
ters in the land. 

“On the statute books in many States in the 
Union may now be found anti-rebate laws, 
which, though not often enforced, have a strong 
moral influence in aiding the honest agent to 
meet the question of rebate and in curtailing 
the actions of those who might violate them 
were it not for fear of the results. 

“The National association, at its annual con- 
vention assembled, composed as it is of picked 
men from the associations all over the country, 
the flower of the various associations which 
they represent, brings its membership into in- 
timate and friendly relations through the con- 
ferences together, the friendly discussions, the 
many interesting papers and addresses which 
they hear. They gather knowledge and inspira- 
tron in connection with the work, and they re- 
turn to their respective aSsociations. stronger 
men, enthusiastic and better equipped becatse 
of the reinforcement which they have acquired 
to carry on the work of the local body. They 
are thus able to arouse a new interest in their 
local associations and to spread still further its 
benignant influence. 

“From year to year the power of the Na- 
tional association has been felt both in the field 
and at the home office, conciliatory power and 








influence for all that is good, pure and en- 
nobling in our business. Through it much of 
the cruel, senseless competition has been soft- 
ened and eradicated. Through its influence 
many of the evils of the field have been largely 
eliminated and throughout the country are en- 
listed in our cause many clean, noble, true 
men, men of affairs, who hold no second place 
to those engaged in any other business or 
professi m in their respective communities. 

‘I wish to repeat that the association move- 
ment has elevated the agent, has influenced 
the home office and the general agent to be 
more discriminating in the selection of the 
men who represent their respective companies. 
The close student of the work of the National 
association can readily see that from the days 
of Carpenter to Register our efforts have been 
rewarded year by year with a constant eleva- 
tion of the standard of our business and the 
improvement of the personnel of the workers: 
that each year a step upward has been taken.” 





VORYS ON FRATERNAL ASSOCIATIONS. 





Ohio Superintendent of Insurance Makes Some 
Recommendations as to Regulation of 
These Societies. 





Superintendent Vorys of Ohio has filed his 
annual report of the business of the fraternal 
In the 
outset he calls attention to the weakness of the 


insurance societies with the governor. 


present laws with respect to these associations 
and says that there is little restriction placed 
upon them, and that no authority is granted 
the department to interfere with them in case 
they become unsound or insolvent. There has 
not even been a rule adopted by which solvency 
may be determined. With freedom which they 
have, he says they are in position to work out 
an ideal plan of insurance, but he evidently 
does not think they have done so, for he fol- 
lows this assertion with a recommendation that 
certain laws be passed by which they may be 
governed in their operations. 

The fundamental principles of life insurance, 
cannot be changed and it 
effort of all the 


has been 
companies to 


he says, 
the constant 


work out an equitable plan of assessing its 
members for the different funds they must 
maintain. The regular companies must have 


thus es- 
a liability, 
enacted by 
these societies 


their policies valued and the reserve 
timated is charged up to them as 
He recommends that a law be 
which policy valuations of all 
operating upon a level premium plan may be 
made, the computation to be made upon the 
standard set out in Section 279 of the Re- 
vised Statutes or upon the Fraternal Congress 
table, in either case the reserves to be charged 
up as a liability. The standard of solvency is 
to be fixed then upon the fact that the assets 
must be equal to the liabilities and when they 
fall below the associations should be compelled 
to suspend business. With associations op- 
erating upon the step-rate or post-mortem plan, 
he recommends that a reserve or certain pro- 
portion of the premiums at the attained age 
be kept on hand and when this is not done, it 
will constitute cause for suspending business. 

Sixty-four fraternal societies reported at the 
end of the year in comparison with sixty-six in 
1900. The membership in Ohio was 199,977 
and the insurance in force was $262,624,967.83 
in comparison with 170,108 members, and $231,- 
882,908.14 insurance in force in 1900. The 
losses paid in Ohio during the year were $2,- 
307,388.54. 





PENN MUTUAL AGENCY PROGRAMME. 

The Penn Mutual 
Agency Association will be held at Philadelphia 
May The following is the programme: 

Tuesday, May 27, 9 a. m.—Reception by off- 
cers and trustees to the members of the agency 
association, to be held in the board room of the 
home office. Address of welcome by Mr. 
Joseph G. Darlington of the board of trustees; 
response by Mr. J. E. Durham. 

10:30 a. m—Tallyhos and coaches will be 
taken for a drive up the beautiful Wissahickon 
to Indian Rock, where a collation will be 
served. Return to the city about 4 p .m. 

8 p. m.—Meeting of the executive committee 


annual meeting of the 


27-29. 





of the Penn Mutual Agency Association at 1 
Continental Hotel. 

Wednesday, May 28, 9 a. m.—Trip to A 
lantic City, for which special car or cars w 
be secured. Luncheon at I p. m. at He: 
Strand. Leave Atlantic City for return abo 
4 p.m 

8 p. m.—Business meeting of the agency as 
ciation at Continental Hotel, at which it is 
hoped there will be a full attendance of men 
bers. 

Thursday, May 29, 9:30 a. m.—Meeting 
the Penn Mutual Agency Association at th 
Continental Hotel, morning session to last u1 
til twelve noon; afternoon session from 2 to 4 

At these sessions the following papers will 
be read: 

“Postponed and Declined Cases,” I 
Toulmin, assistant medical director. 
“Higher Things,” Edward H. 

Francisco. 

“The New Three Per Cent Table,” 
Barker, actuary. 

“How to Succeed in Life Insurance Work, 

Janney Brown, Washington, D. C. 

“Habits and Occupation from a Life Insur 
ance Standpoint,” Harrison S. Gill, supervisor 
of applications, etc. 

“Certain Needed Reforms in Life mere 
Practice,” W. W. Macomber, Milwaukee, Wis. 

“Importance of Life Underwriters p tobe 
ations,” Fred. H. Garrigues, Philadelphia 

At 6 p. m—Banquet at the Union League. 


Ir. Harry 
Hart, San 


Jesse J. 


+ ~~ 
HARBAUGH APPOINTED MANAGER. 
A. M. Harbaugh, formerly superintendent 


of agents of the North American Accident of 
Chicago, and later connected with the National 
Life and Trust Company at Chicago, has been 
appointed manager of the Security Life and 
Savings of Des Moines for Illinois. The of- 
fices of the Security in Chicago will be moved 
to the Y. M. C. A. building, where Mr. Har- 
baugh will have his headquarters. *W. D. Dean, 
cashier of the Chicago office of the National 
Life and Trust, transfers his allegiance to the 
Security in the same capacity. It is Mr. Har- 
baugh’s intention to thoroughly develop the 
Illinois field, and he will establish an “execu- 
tive special” department in connection with 
the Chicago office. In some parts of Illinois 
the Security has gotten a foothold and is do 


ing well. It is the company’s idea to push 
out along stronger lines, and make itself felt 
out in the field. 
++ ++ 
. CONVENTION TO MEET IN OCTOBER. 
The executive committee of the National 
Association of Life Underwriters met at 


last week and decided 
convention in Cincinnati at 
October The banquet 
will be held at the Grand on the 
October 17. From all indications this will 
be the largest convention held, owing to the 
fine spirit now shown by the local associations. 
President Wyman has done much to stimulate 
interest in every direction and a grand awaken 
ing is anticipated in Cincinnati. 

The committee on prize essays for the Calef 


Washington, D. 
hold the 
the Grand Hotel, 


annual 
15-17. 


night of 


and Williams loving cups has appointed 
Professor Nathaniel Butler of the Chicago 
University, General B. F. Cowan of Cincin 


nati and C. M. Cartwright of THe WesTERN 
UNDERWRITER aS a committee to make the 
award. 





LIFE INSURANCE NOTES. 


National Life of Minne 
reinsured the Annuity Life of Des 


The Northwestern 
sota has 
Moines. 


Calvin Manning succeeds A. S. Stults as 
second vice-president of the National Life and 
Trust of Des Moines. 


The Scandinavian Mutual Aid of Galesburg, 
Ill., will hold a meeting April 23, to consider 
a plan of reorganization. 

E. A. Loomis, of Lamb & Loomis, Chicago 
managers of the Illinois Life, has connected 
with the Mutual Life in that city. 


One of the Cleveland general agents has of- 
fered a prize of $10 to any Celeveland agent 
who will win the Ben Williams vase or Calef 
loving cup at the next meeting of the Na- 
Association of Life Underwriters. 


tional 
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TOPICS FOR LIFE INSURANCE FIELD WORKERS. 


ve we Se Educational and Semi-Technical Features Discussed. «© ‘ec ‘ve 





AY ROBABLY but few life men have 


undertaken to analyze the classes of 





business done by the different life 


insurance companies. Some insti- 
tution will make a specialty of one class of 
insurance, endowments, for example, while 


others will write more freely of another kind. 


As is known, notwithstanding, all the multi 
tude of life insurance oontracts with their 
fancy trimmings and various gold handles, 


they can be classified as life, endowment or 
term policies or a combination of these. Take, 
for example, the Aftna. But of some 108,000 


policies in force 60,000 are endowments, 38,000 
are whole life policies and 10,000 are term poli 
cies. As is known, the £tna has always given 
considerable attention to endowments. It has 
many different forms, has always paid splendid 
dividends and its have moderate 
Its endowments have been among the best of 


rates been 
any company. 
Ne 

The Connecticut General is a small company, 
having about as many life policies as endow- 
ments. The Connecticut 
has written almost entirely non-participating 
insurance, but mow cut the 
on this form and is writing annual dividend 
contracts. 

The Connecticut Mutual, one of the most stb- 
stantial institutions of the country, 
most entirely life policies. It 
life policies, and about 7,000 endowments. 
company is peculiar in that it 
tenaciously to conservative ideas. 

The Hartford being a reorganized stipulated 
premium company has an 


General heretofore 


has commissions 


writes al 
has about 61,000 
The 


clings very 


exhibit. 
It values its policies on the one-year term plan. 
In its stock department it has about 7,000 term 
policies and about 4,000 life policies. In the 
“safety fund department,” which was operated 
before it changed into an old-line company, it 
has 31,000 term policies, and 69 life policies. 
In the “safety fund department” it has $58,- 
000,000 in force. 

The Phoenix Mutual has a very nice classifi 
cation of policies, showing about twice as many 


interesting 


life as endowments. However, it is writing 
considerable more endowments than ever be- 
fore. Last year, for example, it wrote 3,500 


endowment policies and only 658 life policies 
The company put out 
dowments when it went on a higher reserve 


some very pretty en 
basis and its agents are using these policies 
in their canvass. 

The Travelers is writing more endowments 
than formerly, but now has about three times 
as many life policies as endowments. 

The Berkshire has also played life pglicies 
as a strong favorite. For example, at the close 
of 1901 it had 7,000 life policies in force and 
300 endowments. Last year it wrote 1,700 life 
policies and 471 endowments. 

“e 


Goming to the Equitable of New York it is 
seen that its life policies largely predominate. 
The company is the leading tontine institution 
of the country and naturally its life policies 
appeal to those who believe in deferred divi 
dends. Last year the company showed a tend- 
ency to write more endowments. At the end 
of 1901 it had 300,000 life policies in force and 
92,000 endowments. Last year it wrote 40,- 
000 life policies and 24,000 endowments. 

The Mutual Life shows even a greater tend- 
ency to life policies. Last year it wrote 65,000 
life policies and 14,000 endowments. It now 
has in force 396,000 life policies and 89,800 en- 
dowments. Both the Mutual and Equitable are 
tontine companies and hence give much more 
attention to regular life policies. 

The New York Life does not show such a 
wide variation between life and endowment 
contracts. Last year it wrote about 80,000 








life policies and 51,000 of endowments. 


December 31 last, it had 409,000 life contracts 
and 179,000 endowments 
The Fidelity Mutual is another company 


that has changed it splan of operation from 


stipulated premium to a legal 
Last 
1,200 


reserve company 


year it wrote about 5,000 life policies, 


endowments and 1,500 term contracts 


As of | 





Its business in force shows that the old stipu 
lated premium 
rest, 


holdings the 


ibout 20,000 contracts of 


largely surpass 

in that there are 

that kind and 17,000 life policies. 
= 

The Germania is a very 

company. 


strong endowment 
\t the close of 1901 it had 31,570 
endowments in force and 19,000 life policies 


Last year it wrote 3,300 endowments and 2,500 
life contracts. The agents of the Germania 
have made a specialty of the endowments. 


The Home Life, on the other hand, gives al- 
most its entire attention to life policies last 
4,100 with 1,100 
It writes some term business, 
200 of these in 


The John 


fication, 


vear, wrtiing endowments. 
having about 1, 
force. 


Hancock has a 


showing about 


very nice classi 


three times as 


life policies as endowments, with about goo 


many 


term contracts in force 
The Manhattan deals almost entirely with 
life contracts, it writing last year $7,600,000 


in such policies, and $1,000,000 in endowments 
It has over ten times as many life policies on 


its books as endowments 

The Massachusetts Mutual is another com 
pany that gives its attention to life policies 
It will be seen that under the old law of 


Massachusetts most local companies could not 
afford to write and the 
commissions put contracts very 
This accounts for the small number of 
endowments with 


endowments, hence 


on such were 


small. 


several Massachusetts com 


SS 


panies, and even under the present regulations 


they are not dealing very largely with endow 

ments. The Massachusetts Mutual last year 

wrote 7,000 life policies and 1,000 endow- 

ments. It has about nine times as many life 
policies as endowments. 
“e 

The Metropolitan, in its regular branch, be 


gins to show an increase in the number of en 


dowments. Last year it wrote 36,900 life poli 
has in fore 


115,000 life palicies and 92,000 endowments. It 


cies and 48,000 endowments. It 


also writes considerable term insurance, it 


having 38,000 such policies in force In con- 


nection with term insurance it can be said that 


of the regular companies, the A=tna, Travelers, 


Mutual Benefit, New York Life. Northwest- 
ern Mutual, Penn Mutual, Provident Life and 
Trust, Provident Savings, Prudential, Union 


Mutual and the United States are leaders in 
these contracts. 

The National of Vermont has about twice 
as many life policies as endowments. Last 
year it wrote 4,800 life policies and 3,000 en 


dowments, showing that the attention of the 
agents is being given more to endowments 
The New England Mutual is 
an endowment company, it being a great excep 
tion to the general has applied to 
Massachusetts companies. It has 25,700 en 
dowments in force and 21,000 life policies 


The Northwestern Mutual shows a very nice 


very largely 


rule that 


exhibit, it having 167,000 life policies, 67,000 
endowments and 8,000 term contracts. 
“ 
The Penn Mutual has just about as many 
term contracts in force as the New York Life 


the former showing 17,090, and the 
826. The 


and 


latter 17, 
life policies in 
endowments. Last 
amounting to $10, 


Penn has 


20,000 


59,000 
force year it 


wrote 3.700 term policies, 





NEW RATES OF THE 


The Mutual 
May Re 


Penn Life will adjust 


the 4 per cent table. 


Ordinary 
life 








its 
The Penn is thus one of the last companies to increase its 
served on a 3% per cent basis for the last few 


The following are the new 





PENN MUTUAL LIFE. 


cent table on 
It has re 


rates to the American 3 pet 


rates. 


years, but its rates have continued on 


2 \ ear 
endow't 


10-Yeur 15-Year 
endow’ t. endow’ t 
$28.98 $14.31 
29.43 14.39 (6.2 
29.0) 104.48 66.35 








119.29 154.81 
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insurance, which was more than it 


in endowments. 


000,000 in 
wrote 

Another very striking endowment company is 
the Provident Life and Trust. It has 4,700 
life policies in force and 38,800 endowments, 
and 4,700 term Last year it wrote 
4.079 life policies and 7,011 term 
Turning to its endowment record it is found 
that it wrote these policies. The 
Provident has long-term 
almost the 
The Provident 


policies 


policies. 


3,000 of 
several endowments 


which are same as life policies. 


Savings makes a_ specialty 


which can be 
end of that time 


It has 22,000 of 


of its five-year-term contracts, 
changed into any form at the 
without medical examination. 
these policies in force, 6,000 of life policies and 
it only wrote 
four life policies and one endowment contract 
of $1,000. On the other hand, 5,980 
term contracts, amounting to Over $19,000,000. 

The Prudential has 134,000 life contracts, 
31,000 endowments and 5,000 term. Last year 
it wrote 


1,300 of endowments. Last year 


wrote 


4,572 term contracts. 


The State Mutual goes largely to endow- 
ment, it having 10,000 of these in force and 
11,000 life policies. Last year, however, it 


showed a tendency toward life contracts, it 
writing 2,400 of these and 1,400 endowments. 

The Union Central having made a specialty 
of its life rate endowments does not show as 
many policies in the endowment class as might 
there this 
character, while policies 
It is giving mostly to life 
policies on the plan and last 
contracts and 1,800 en- 


force 7 000 of 
78,000 life 


being in 
there are 
its attention 
annual 
13,000 life 


be expected, 


TYOW 
dividend 
year wrote 
dowments. 

The Union Mutual has 22,000 life 
force, 8,000 endowments 
tracts. The Union 
year-term optional 


policies in 
term 
Mutual also as a bow five 
policy, 


and 3,700 con 


which is pushing 
very lively 

The United has 
and 2,500 endowments, 
tracts. 

The Washington is the 
has no term contracts in 
life contracts 

Of these 
that they have 
endowments and 
ing all toget 
520,738. 


States 3,800 term policies 


and 12,000 life con- 
that 
20,000 


only company 
force. It has 
and 9,000 endowments. 
thirty companies it will be 
2,229,834 life contracts, 9,755 
138,832 term contracts, 


mak- 
her 3,269,471 policies or $7,21 


found 


ur 


es Ss 
LIFE INSURANCE AND 
CHANGE OF BENEFICIARY. 


ee 


Edward O'Brien, the well-kmown 
of th 


cellent 


attorney 
New York Life in Chicago, read an ex 
paper on the 
applied to life 
Life 
ceptional contribution to insurance 


change of beneficiary as 


insurance, before the Chicago 


Underwriters Association. It is an ex 
literature 
and is as follows: 

‘My ventures are not in one bottom trusted, 
nor to one place, nor is my whole estate upon 
the fortune of the present year.’ 

“In these words spoke Antonio, Merchant 
Prince of Venice, in boasting of his sagacity, 
his fortune and his power. Although his 
ventures on land and sea were diversified ; 
although he had guarded well against the pos- 
sible shoals of bankruptcy, there came a time 
when he did ‘pluck the grass to see which 
way the wind did blow,’ 

“Had any of my friends here this evening 
been representing a life insurance company in 


Venice in those days, he, no doubt, would 
have done a thriving business with Antonio, 
wise merchant that he was, and his troubles 
with Shylock would never have been written, 
as he undoubtedly would have had enough 


collateral in the way of life insurance policies 
at hand to raise the three thousand ducats for 
his friend Bassanio, and later would not have 
exclaimed: ‘Thou knowest all my fortunes 
are at sea.’ 

“About the time the story of Antonio was 
first told, the principles of life insurance 
were first applied to transactions depending 
upon human life. Before that time, there 
were no fixed rules regarding the duration of 
human existence. The Northampton and Car- 
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tables were not then 
laws then unsystematized, 
stable, recognized no 
husband, 


lisle thought of. The 
insecure and un- 
rights in the father, 
wife or children to obtain a recom- 





pense for the, death of any of them. 

“At that time and for many years re- 
after, individual underwriters undertook risks 
upon their own individual responsibility on 
single lives, for a short time only, and at 
high rates of premium. These risks depended 
entirely upon the happening of some conting- 
ency, but the germ of the thought was even 
in this kind of life insurance. It fructified 
and grew until toward the end of the seven 


teenth century, we find it embodied in the idea 
ot annuities upon single lives. But the very 
first embodiment of our present system of ilfe 
insurance, that of getting contributions from 
a great number of persons in order to make a 
provision for the death of one, was first pro- 
mulgated by an association of small merchants 
in London, and known as the Mercers 
ciation. 


asso- 


‘Ne 
“Let me here call attention to the fact that 
this idea of life insurance, as we know it 


now and which has grown to be one of the 
most potent and powerful factors in the com- 
mercial world to-day, was first thought of as 
a commercial idea alone to protect the busi- 
ness transactions of some small traders. 

We lock again and at the beginning of 
the eighteenth century we _ find that the 
thought has again expanded. At this time we 
find the English government granting a char- 
ter to the Amicable association, to carry on a 
life insurance business. Admissions into this 
association were limited to from twelve to 
fifty-five years of age. This was afterward 
reduced to forty-five. Each person paid the 
same amount for a premium, regardless of his 
age. The transactions of this company were 
evidently successful, and in 1734 we find it 
taking the next step looking toward the solu- 
tion of the life insurance problem, that of 
guaranteeing a certain amount at death, out 
of the accumulated fund. The Amicable in 
that year commenced to guarantee the amount 
payable at death to be not less than one hun- 
dred pounds in each case. It had a flourishing 
and successful career, -but for over a century 
it made little progress toward any further or 
better methods, until it was forced to by com- 
petition, and in 1807, for the first time, we 
find it rating members according to their then 
ages. That was the next step. 

“In 1762, the English government was asked 
to charter a company known as the Equitable. 
So little had the idea of life insurance been 
impressed upon the public mind at that time, 


that the government refused the charter. 

“The Equitable, however, was established 
and began business under what was then 
known as a Deed of Settlement and at once 
began rating members according to their ages 
and taking them at different premiums, thus 
compelling the chartered company to do the 
same 

2 

“In 1844. in England, we find the govern- 
ment for the first time asking companies for 
an annual statement, and in 1870 the Married 
Women’s Act was passed, giving the right of 


wives to insure the lives of their husbands to 
their own use, and also the right of the hus- 
bands to insure their own lives for the use of 
their wives and families. During these years 
the United States kept pace with England in 
all improvements in the system of insurance 
upon the human life. It is true, it was a lit- 
tle late in demanding statements or state con- 
trol of companies, but when it did get started, 
it gave the companies so much state control 
that now almost every State and Territory in 
the Union has an insurance department, 
whose functions are carried out conjointly or 


separately with some of the executive offices 
f the government. 
“In 1858 the State of Massachusetts led the 


way by creating an insurance department. In 
1859 New York followed, and since that time 
has been built up in the different States and 
Territories different laws governing different 
insurance departments, reciprocal laws, etc.. 


until now life insurance companies of all 
States are regulated a cumbrous and un- 
wieldy machine located in the different prin- 


cipalities, and sometimes by men to whom the 
first principles of life insurance are as a sealed 
book and whose elevation to the head of the 
department depends more upon political pref- 
erente than business ability. 

“In the latter part of the eighteenth cen- 
tury there arose in England a great states- 
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man. To give the history of his political 
career would be to give the history of England 
of that century. Like all great statesmen, 
was not endowed with the faculty of ever s; 
ing or accumulating money, a fault which not 
only in those days, but at the present tin 
seems to be one of the necessary qualifications 
of statesmanship. 

“William Pitt was a spendthrift. 
it and in order to provide for any 
taking off, he prevailed upon certain Engli 
gentlemen to insure his life. Those gentk 
men knew Mr. Pitt and put so many cond 
tions on that policy that when he died th 
refused to pay. It was carried into the courts 
and finally when all was settled, 


He knew 


untiniel 


was fou 
that the only persons realizing anything out 
of the Pitt insurance were the attorneys, | 


they have been constantly realizing on life 


surance contracts ever since. 
7 
“Life insurance law has become no 
mean part ot our great system of jurispru- 
dence. from small veginnings it has grown to 


At first 


a colossus. it was the policy ot all 
life imsurance companies to attach so many 
conditions to their contract that the poor 
member had to be extremely careful, even 
now he breathed, tor tear of a lapse. it may 
be upon the theory that life insurance was an 
infant—an infant industry, as it were, and 
needed help by the way ot forfeiture, before it 
would be able to throw off its > 
clothes and stand alone. 
ever was the theory, 
necessity for it have 
old-line insurance is 
conditions now 


swaddling 
At any event, what 
both the reason and the 
passed away, so far as 

concerned. The only 
attached to a life insurance 
contract by any good. old-line American com- 
pany, are those which are consistent with good 
business sense, and calculated to prevent actual 
fraud. Companies do not now employ lawyers 
to defend intricate and complex questions of 
contract. They pay more legal fees to prevent 
any more life insurance law from being made 
than to add to the complex system ot juris- 
prudence already built up. 

“Very many of the conditions attached to 
life insurance policies by the modern compa 
nies are solely for the benefit of the insured 
and his beneticiaries. Among them may be 
mentioned : 

Grace in the payment of premiums. 
Extended insurance, purchased by the 
reserve at a calculated rate per cent. 

“3. Paid-up insurance arrived at in the 
same manner. 

4. Loans and cash values, and 

“5. Last but not least of all, ‘The right of 
the insured himself to change the beneficiary 
in his contract.’ 

“Up to within a very few 
seemed to be the settled law that once a pol 
icy of life insurance was issued by an old- 
line company, in which policy was named 
stated beneficiary, that the beneficiary at once 
obtained a vested interest in that policy, and in 
the proceeds thereof, that could not be divested 


years ago, it 


by any act of the insured. 
= 
“In the year 1860, in the State of Illinois, 
one Louis Glantz procured a policy of life 


insurance from the United States Life Insur- 
ance Company, payable to his daughter, then 
six years of age, and in case of her death to 
her executors and administrators. He paid all 
the premiums out of his own funds and re- 
tained possession of the policy himself until 
the death of the beneficiary, which occurred 
when she was twenty-five years of age. She 
left a husband as her only heir. The husband 
was duly appointed administrator of her estate, 
and demanded the policy of life insurance from 
his father-in-law. This being refused, he filed 
a petition. in the Probate Court of Cook 
County for an order upon said father-in-law, 
to surrender to him that policy. After a legal 
battle, the Supreme Court of the State of 
Illimois sustained the contention of the son-in 
law, and made the order. The insured had all 
the time retained possession of his policy; 
had all the tine paid the premiums out of his 
own pocket; had all the time considered it an 
asset of his own. He took it out with the 
idea of protecting the beneficiary—his daugh 
ter, when he should pass away, but forgot to 
provide against the death of his daughter by 
having a reversion to his estate in case of her 
ey 

“I do not suppose that an Illinois Court will 
ever again be called upon to pass upon this 
precise question, as nearly all contracts, even 
before the change of beneficiary law was 


adopted, provided against the prior death of 
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the beneficiary, by adding a 
containing a reversion to the 
in such a contingency. 

“In 1876 the Supreme Court of the United 
States decided in the Statham case, following 


saving clause, 
insured’s estate 


the law established up to that time by the 
different state tribunals, as follows: 

\ party insuring his life in favor of a 
stated beneficiary stands simply in the attitude 
of the agent of that beneficiary, acting for 
him, and such beneficiary at once, on the issu- 


ance of a life insurance policy 
vested interest in that policy, regardless of the 
fact that it never was delivered to him and 
his interest is in the whole policy and not 
from year to year, nor from month to month, 
and the insured himself in such a case could 
not even surrender the policy to the company 
for cancellation without the consent of such 
beneficiary; and further, that if such bene- 
ficiary was a minor, he was incapable of giving 
his consent,’ 


acquires a 


“— 
‘This was on the broad principle of law 
that an authority to make a oontract for an- 


other does not carry with it the right to cancel 
that contract when made. 

“It was also a little later decided by the 
same tribunal that if a husband took out an 


insurance policy payable to his wife or stated 
beneficiary, that act immediately vested an in- 
defeasible interest in such beneficiary and a 
pledge of the same to secure the husband's 
debts was absolutely void. 

‘These are only a few of the 
blocks which have occurred in the last. fifty 
years by reason of the fact that a certain 
stated beneficiary was named in an insurance 
policy contract with the company, the insured 
thereby losing control over his policy contract 
itself, and these propositions seem to have 
upon them the stamp of approval by the high- 
est tribunal in the land. 

“As the years went by and life insurance 
jurisprudence began to grow complex and life 
insurance policies began to be more and more 
an article of commercial value, life insurance 
companies began to realize that the proper in- 
surance contract to place in the hands of the 
insured was One that would not only protect 
his family in the event of his death, but 
would be a complete commercial asset in the 
hands of the insured while living. It was this 
commercial value in a policy that was the 
prime cause of a general demand for a con- 
tract giving the insured complete control over 
the policy issued upon his life while living. 

se 

“In 1808 New York passed a law relative 
to the change of beneficiary in policies issved 
by old-line companies, providing that member- 
ship in any such corporation or association 
should give to the member thereof the right 
at any time, with the consent of such corpora- 
tion or association, to change his payee or 
payees, or beneficiary or beneficiaries, without 
requiring the consent of such payee or payees, 
or beneficiary or beneficiaries. It will be no- 
ticed that in this law the consent of the cor- 
poration or aSsociation is required. The value 
of such a clause, among other things, depends 
upon the fact that the insured may have as- 
signed his policy for a loan, either to the cor- 
poration itself or to some third party, of 
which the corporation had notice, or had ac- 
tually made an assignment of his policy ‘in 
toto’ to a third party. In either of these 
events, it would clearly be the duty of the 
corporation to withhold its consent to change 
the beneficiary mentioned in the policy and to 
protect such assignee. Where there is no as- 
signment of the policy to a third party, either 
absolutely, or for the purpose of obtaining 
a loan upon this now commercial asset, the 
company never refuses to make the change. 
The right of the insured to make this change, 
even on his deathbed, has been upheld by a 
‘Nisi Prius Court’ of this county, in the case 
of the Chicago Title and Trust Company, 
trustee, against Hattie Parker. The case never 
went any higher than the ‘Nisi Prius’ Court, 
anl consequently cannot be cited as a decision 
that other courts might or might not follow, 
but in that case the lower court held that Mr. 
Parker had a right to change his beneficiary on 
his deathbed and that Hattie Parker should 
receive the sum of $10,000, the amount of the 
policy, free and clear from the rights and 
claims of the creditors of Parker Brothers, of 
which the deceased was a member. 

“So far as old-line life insurance companies 
are concerned, which are organized under the 
general corporation laws of the State of IIli- 
nois, there is no Jaw directly authorizing a 


stumbling 





change of beneficiary in their policies, but 
ever since 1893 there was a direct general law 
which probably referred more to assessment 
associations of the State of Illinois, than to 
any other, giving authority to change the bere 
ficiary or to designate any beneficiary in said 


policy. 
‘The old-line life insurance companies, or 
those who attempt to come as close to the old- 


line life insurance companies as they can, pro 


vide in the State of Illinois for this conting 
ency by inserting in their policy contract the 
following : 
= 
‘This policy is payable to the estate of the 


assured or to any beneficiary or beneficiaries 
whom the insured may, during his life time, 
substitute, as provided herein, or if the bene 
ficiary or beneficiaries last nominated by the 
insured be not then living, to the administrator, 
executors or assigns of the insured.’ 

“In addition to this they have in their pol 
icy, as a general rule, a statement that the 
insured can at any time, providing the policy 
is not then assigned, change the beneficiary or 
beneficiaries by written notice to the company 
at its home office, accompanied by the policy, 
such change to take effect on the endorsement 
of the same on the policy by the company. 

“The question of the right of the insured 
and of the company to do this, to my knowl 
edge, has never been decided by the courts of 
this State, but as the courts have decided that 
the insured has a right to make a contract by 
which he retains possession of his policy and 
of its proceeds, after the death of a stated 
beneficiary, no doubt would go further and de 
cide that he had the right to retain possession 
of the policy and its proceeds by making a 
contract in the body of the policy, that his 
beneficiary was only temporary, or until such 
time as he designated another benefici: iry. 

‘The Illinois law above referred to 
been upheld by the Federal Court of Appeals, 
third circuit, in the case of Hopkins vs. the 
Northwestern Life of Chicago. In 
the Northwestern issued a policy upon the 
life of Hopkins, containing the provisions of 
the Illinois law. But it did not contain a sui- 
cide clause. The company and the insured 
canceled that policy without the consent of the 
beneficiary. The company issued another, con- 
taining the suicide clause. Hopkins com- 
mitted suicide and the beneficiary claimed that 
the contract of the first policy containing no 
suicide clause should stand, as she had a 
vested interest therein. The court held that the 
insured had the right not only to change the 
beneficiary, but had the right to cancel the 


has 


policy and take out one containing different 
contract altogether, and the wife had no vested 
interest. 


be’ 


‘There can be no question but what I have 
an insurable interest in my own life. I mani- 
festly then have a clear right to procure a pol- 
icy of insurance on my own life, and unless 
some principle of public policy is violated, I 
have the right to make it payable in case of 
death to any person in being whom I may 
see fit to nominate, even though such person 
has no legal interest in my life. This is on the 
theory, however that I do so with my own 
free will, pay the premiums out of my own 
money, and select my own beneficiary. But a 
third party may not insure my life for his 
benefit, as that would be a wager. The essen- 
tial thing is, that the insurance should be in 
good faith, and not for the purpose of specu- 
lating upon the hazard of a human life in 
which the payee has no interest. 

“There is no doubt but what two or more 
persons can effect an insurance upon their 
joint lives for the benefit of the survivor, no 
doctrine of public policy intervening. The old 
tontines are based upon substantially this 
principle and their validity had never been 
questioned. Then why should not the insured 
in the interest of progress, common sense and 
law, be allowed to have a contract, which is at 
one and the same time a complete commercial 
asset in his hands, as well as a complete pro 
tection to his family?” 


New England Motual Life Insurance Co. 





BOSTON, MASS. 
CHARTERED 1835. 
ASSETS, $32,721,633. SURPLUS, $3 470,491. 


Splendid territory now open. New policies and 
low premium rates. For agency contracts address 


H. F. McNUTT, Cen. Agt., 
407-408 new England Bidg., 
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CLEVELAND, OHIO. 


PROPER METHODS USED IN 
SOLICITING LIFE INSURANCE. 





J. B. Thorson, of Reeve & Thorson, Chicage 
managers of the Prudential, read a very in- 
structive papet before the ( hicago Life Under 
writers Association on “Proper Methods of 
Soliciting Life Insurance,” as follows: 

“I am a firm believer in systematic efforts 


for business in life insurance, as well as in 


ther lines, and in selling anything, whether 
hardware, dry goods, or life insurance, I be 
lieve in linking judicious circularizing with 


personal effort. To be sure of 
two methods alone, personal solicitation, 
accomplish the best results, in fact, cir- 
cularizing not supplemented by personal effort 
is well nigh useless, but the two combined 
will produce better results and broader suc 
cess than either one of them alone. 

“Suppose now we commence at the begin 
ning and let us assume we have burned our 
bridges behind us, just entered the life insu1- 
ance business to make it our life work. Let 
us Say we acquired by study a technical 


either one of 
these 


will 


have 


but not a practical knowledge of the business 
We have studied our business and perhaps 
for many years we have studied human nature 


We know 


how to approach men and we know 

how to sell goods. We have no prospects, 

10 policyholders. Our assets are made up of 

hopes, enthusiasm, a firm belief in ourselves 
and a determination to succeed. 

‘“e 

“We begin. We have a long list of friends 

and acquaintances, business or personal, al 

most every one has a slight acquaintance with 


and knows the names and 


addresses of a num. 
ber of people, that 


is usually all that is neces 


sary. The chain of personally addressed cir 
cular letters, which is part of the system, will 
familiarize them with us. In time they will 
begin to associate our name with life insur 
ance. That’s what we want. This list we will 


call our list of insurance names No. 1. We 
musf keep this list on cards. It is a list that 
is always complete, but never finished. We 
must continually add to it and, of course, the 
card system is the only one that admits of the 
proper expansion. To this list we mail a 
short staccato style letter No. 101, attaching 
to the copy of this letter the complete instruc 
tion to our clerk as to when, how and where 
mailed, and about this last we must be very 
careful. You will see the necessity of it after 
having sent out a number of letters, it’s the 
only way to kep track of our work. Say we 
have one thousand names to start with. We 
mail one hundred letters alphabetically In 
ten days we commence calling on these alpha- 
betically as they were sent. In the meantime 


we continue to mail the letters at the rate of 
ten every day. Thus, if we send out one 
thousand circulars we will have calls to last 
us one hundred days, at say ten a day. This 
will be pretty nearly straight canvassing, but 
the letter will produce some prospects though 
we can’t expect too much from the first one, 


and on the law of averages assuming that we 
see about one-half of these we call on, perhaps 


thirty applications, small ones maybe, but never 
mind. Before the last letter has been entirely 
sent out we get ready a second or follow-up 


letter No. 102, and mail 
cluding those who have signified their interest 
by mailing inquiry cards, which we have in 
closed in No. tor, and that will perhaps be 
about 5 per cent of the list. 

‘2 


to the same list, ex 


“In other words, 
will reply, that is 
inquiries we have 


about fifty in a thousand 
about the largest number of 
obtained from the best life 
insurance letter we have been able to compose 
in our office. I have had only twenty-five in 
quiries so far to the last letter I sent out on our 
‘s per cent gold bond’ proposition, but of these 
twenty-five I have so far written six, averaging 
about $5,000 or $30,000 altogether, and I know 
some of these letters are doing good work 
somewhere. They pave the way for interviews. 
But say have been fortunate enough to se 
cure fifty replies, these names, together with 
such as we have in the meantime interested by 
prsonal work, have now become prospects and 
are transferred on the original card to our 
prospect box, list No 2. These, of course, will 
be watched carefully and nursed. A lot of 
cases are gotten by nursing. I haven't 
found, as I have been told, that the best cases 
are secured in one or two calls. I believe in 
having always a lot of prospects and cases 


good 





under way. I dont’ believe in working on one, 
two or three big cases. If you lose them the 
disappointment is too keen. Have enough so 
that you can afford to lose some temporarily, 
They'll most of them come around eventually. 
Some, when you least expect them. Once a 
prospect always a prospect. . 
‘Meantime our second letter is working, and 
while in the morning say we call on our pros- 
pects, the afternoon we devote to straight can- 
vassing, but this time on a little different line 
We now have too much to do to call on our 
list alphabetically. We have created work, 
we are getting busy. So we have the list ar- 
ranged by streets and numbers. Having sent 
the entire edition of the second letter, No. 
102, out at once, I have a list like this ar 
ranged by streets, numbers and buildings, and 
I can spend an hour profitably in a building 
like the Old Colony, for instance, and I know 
others who work on this plan and find that it 
pays. By this time some of the prospects (No. 
2) have become policyholders; while working 
them up to the point of signing the application 
we have had several interviews. These inter- 
views have been noted on our daily calling 
card. This daily calling card is important. 
It’s a record of the work done each day. See 
the advantage of being able to turn back to 
your daily record six months or a year ago 
and study the causes of success or failure at 
that particular time. They are now transferred 
1 individual cards so that the report of each 
agent is noted on the prospect ci ard. We thus 
have a lot of valuable information and data 
on every prospect’s and policyholder’s card, 
the same card being in use all the time 
and the final closing up interview being noted 
thereon. I say final, but I have found that 
about once in six months or a year a policy- 
holder develops into a good prospect for more 
business, as you well know, and in reality 
policyholders are prospects. Some of them 


of the best kind. 
1e be << 


“By this time our prospect box No. 2 —_ 
to be getting pretty full. We mustn't negiect 
them, but at regular intervz als send out a sort 
of ‘discourager of hesitancy letter, always 
keeping a record of it and a copy of the in- 
structions, showing how, when and where sent, 
for future reference. These letters ought to 
bring some of.the prospects closer to box No. 
3, policyholders. Now you realize that spas- 
modic efforts will not avail. The system must 
be continued. You must keep everlastingly at 
it. . 

“Here is a summary of the plan: Persistent, 
methodical and well directed circularizing with 
- same kind of personal solicitation, aided 
by brief and clear digests of your best policies, 
little entering wedges that interest and create 
curiosity to know more. Our _ illustrations 
must be carefully prepared and neatly written, 
and as clear and simple as possible. 

“Keep a record of calls by days, all im- 
portant data to be transferred to card records 
by names. No one should think of starting 
out for the day without a list of names or a 
certain definite territory to canvass and a rec- 
ord should be kept of all calls and all important 
data. This kind of a system steadies a man 
and makes him accountable to himself. With 
cut it he fritters away time guessing. 

“You will say all this takes time and costs 
money, but it’s really very simple. It ought 
not to take the time of the producer, it’s better 
and cheaper to have enough office help. If the 
same system is used throughout the office, the 
stenographer or clerk becomes familiar with 
it and in most cases can keep the record and 
transfer the important data from merely a 
skeleton outline made on the daily card. 

“e 

“So much for the system. But unless we 
have men who are industrious and persevering 
it counts for naught, but on the other hand, in 
dustry and perseverance halt without system. 
We must have personal solicitation of the 
right kind. It must be done by men who 
possess the qualities that make for success. We 
want serious, earnest men, not Smart alecks. 
It’s well to be witty and funny, but some men 
are so witty that nothing they say is taken 
seriously. Don’t be too funny. Don’t think 
you can get business by cultivating the leisurg 
of the club and by working up cases over the 
billiard table. The direct way is the way to 
write life insurance. Talk it as a business 
proposition and keep to the point. Men hear 
only what they understand. Make your case 
clear. Talk well; and you can’t talk well un 
less you think well. Study your © business. 





THE 


Mark Twain was wrong when he said, ‘Life 
insurance agents are the fellows who sell us 
something we don’t want.’ Most men want 
and need life insurance more than you and I 
need the commissions. But they fear the tire- 
some figures that frequently confuse instead 
of enlighten. 

“Read, study, convince them. Do your work 
well, the prize is independence, for the man 
who does his work well will hold his iob in 
spite of his employer. But after all the most 
important requisite is absolute honesty. While 
honest ourselves do we recognize the im- 
portance of it in others? - the cornerstone 
on which success is founded, because only hon- 
esty inspires complete confidence. If a man 
is not honest he can't disguise it. You'll re- 
member Emerson says, ‘Always as much truth 
as there is so much appears, as much goodness 
as there is so much reverence it commands.’ 
A man passes for what he is worth. Conceal- 
ment avails him nothing. Men know not why 
they do not trust him but they don’t. 

“Next we must have industry and it must 
be well directed. Some men are only indus- 
trious when their efforts are well directed. 
Some men are earnest but weak. We must help 
them. It’s as easy for the weak to be weak 
as for the strong to be strong. We must be 
persistent and teach others to be. Persistency 
as well as ‘consistency thou art a jewel.’ The 
characteristic of genuine heroism is persist 
ency. Let us abolish fear and we can accom 
plish whatever we wish. He spoke well who 
said, ‘Always do that which you are afraid to 
do.’ 


Ne 


‘The honest man, the industrious man, the 
man with character, who believes that what he 
must do is all that concerns him. Who does 
not lack the strength nor yet the will to con- 
centrate and act. The man with con{agious en- 
thusiasm, the genius of his own sincerity. The 
man who rises superior to all discouragement. 
The man who encircles himself with a golden 
ring through which no contagious evil from 
others can come to him, is the man who suc- 
ceeds in life insur: ince and I am glad to feel 
that this is so—that it’s these qualities that have 
made you successful. And I am glad I can 
honestly say that the personal contact of the 
business has been to me an upbuilder of char- 
acter, and if I had gained nothing else and left 
the business poorer than I entered it, I would 
still have been well repaid, and we'll never 
concede that appealing successfully to the better 
and nobler instinct of men, is anything but an 
exalted calling. It’s a gospel of truth and we 
are it’s apostles. 

“Let me close by paraphrasing Bourke 
Cochran: We believe that when in the future 
men gather and talk of the vocation that is 
best, whose benefits are the most far-reaching, 
the mantle which protects most from cold and 
unhappiness, which feeds, clothes and educates ; 
which brightens the horizon of hope for the 
children of men everywhere, which encourages 
thrift and independence, whose votaries are 
the cleanest, the brightest and best, they can 
have but one thought and all will know where 
of they speak—your calling and mine, the 
best of all callings—Life Insurance.” 


TO LIFE MEN. 


A good closer of business 











can secure a desirable position 
in Ohio with the Security 
Mutual Life. Address with 


reference, experience, age, etc., 


Wm. Boswell, Mer., 


Cincinnati. 
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April 17, 1902. 
FACTS CONCERNING THE 
TAXATION OF INSURANCE. 


\. W. Stevens of the Northwestern Mut 
paper before the Chi 





Life at Chicago, in 
Life Underwriters Association, presented 
valuable information on “Taxation of Life | 
He said: 

‘The subject of taxation of life insurance: 
in the United States is one which should ¢ 
mand the serious consideration of individ 
and associations seeking to promote the | 
interests of life insurance. The business is 
menaced by the increasing burdens put wy 
it by legislative enactments in the various 
States, and it would seem that the time has 
come when vigorous effort is needed to chang: 
the existing order of things. The person most 
interested in this question of taxation is the 
policyholder; for out of his pocket must event- 
vally come the sums which are contributed by 
the companies to swell the revenues of the 
States. The masses of the people, however, 
do not understand the basic principles of life 
insurance; and when efforts are made by offi- 
cers of a life insurance company to prevent 
legislative action which they beileve detri- 
mental to the policyholders’ interests, the pol- 
icyholders themselves are apt to look with 
indifference on the officers’ efforts; oftentimes 
believing that they are actuated by sinister 
motives instead of an unselfish devotion to 
the interests of the members of the company. 

7 

‘This matter of taxation, as stated before, 
is becoming and has already become a serious 
matter. It is not possible in the limited time 
and space which we can devote to the subi ect 
to do more than touch upon some of the gen 
eral features of the case. In the early days 
when State supervision was contemplated, it 
was intended to tax the companies only for 
fees and license sufficient to pay for main 
tenance of the officer of supervision. Gradu- 
ally, however, the States began to pass laws 
which made the companies contribute to the 
states revenues beyond the amount necessary to 
maintain the state insurance department. Some- 
times a State would pass a law which was 
designed to foster and protect its home com 
pany. Then this action would result in re 
taliatory legislation, which not only increased 
the burden of the home company, but that of 
all foreign companies. This retaliatory legisla 
tion, by the way, in its results is very similar 
te that which happens:when two countries go 
to war. The army of one country makes its 
descent on, the territory of the other and se- 
cures subsistence for its army. The other 
army, taking advantage of a favorable oppor- 
tunity, invades the terirtory of its opponent 
and carries off everything portable, and thus 
secures an offset for the invasion of its own 
domain. The two countries are now even, 
but how about the farmers whose fields have 
been despoiled ? 


surance.” 
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“Recently a State proposed to enact 
some laws which would bear heavily on for 
eign companies doing business in that State. 
rhe president of the leading home company is 
reported as saying to the legislative committee 
which had the tax bill in charge, that his com- 
pany would pay the entire cost of maintaining 
the state insurance department rather than have 
this bill passed. This statement was made 
because he well knew that the result of this 
gg would cause the enactment of laws 
in other States which would make his company 
pay in retaliatory taxes more than the entire 
cost of maintaining the insurance department 
of his State. 

‘The thirty companies reporting to the Con 
necticut insurance department paid taxes in 
1901, aside from the taxes paid on real estate, 
in round numbers, amounting to the sum of 
$5,00,000. This is a pretty large sum, and 
would have made a handsome dividend for 
the policyholders. It was made up from fees 
and licenses, taxes on resery e, taxes on invest 
ments, taxes on premiums, taxes on income, 
ete., all of which, except that necessary to 
maintain the departments of supervision, is un 
just and unjustifiable. Life insurance of itself 
is a tax. A man taxes himself to take out a 
policy. If that policy or the premium or the 
reserve pertaining to it is taxed, a double taxa- 
tion results. If that policy or the premium or 


the reserve pertaining to it is taxed, it is taxa 
If the premium is taxed, it is 
a tax not only on a loss, but a tax on the com- 


tion upon a loss. 
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pany’s expenses, provision for which has been 
made in computing the premium necessary 
to enable the company to carry out its contracts, 
It is a tax on a loss, inasmuch as part of the 
premium collected is immediately paid out 
for death losses. Must of the States which 
have enacted taxing laws, have also passed 
laws making it obligatory on the companies to 
maintain a reserve according to a standard 
fixed by the State itself. Does it not seem to be 
the climax of absurdity for such a State to 
impose a tax on reserve which the State itself 
has declared to be necessary to maintain a con- 
dition of solvency? If the premium be taxed, 
it is still a tax on the reserve, inasmuch as the 
premium provides for a fixed amount to be set 
aside as reserve; and any part of it which 
goes for taxes lessens the amount contem- 
plated to be set aside to maintain a solvent 
condition. If a State which taxes the reserve 
wishes to increase the amount of revenue de- 
rived from insurance companies, it does not 
become necessary to increase the percentage of 
the tax levy. It can raise the reserve standard, 
and in that way accomplish the desired end. 


= 


“One State has enacted a tax 
quires its home company to pay 
cent on itS gross income, less 
from real estate and interest on government 
bonds; and all other companies are required 
to pay a tax of I per cent on the gross premium 
collected in the State. The operation of this 
law so far as foreign companies is concerned 
is like this: The tax on the gross premium 
is a tax on a loss to the extent of the amount 
used to pay current death losses. It is tax on 
expenses to the extent of the amount used for 
current expenses. It is a tax on the reserves to 
the extent of the amount contemplated to be 
set aside during the year to maintain a stand- 
ard of solvency fixed by the State itself. 

“The operation of this law as it relates to 
the home company is even more obnoxious; for 
all that has been noted as applying to the for- 
eign companies applies to it in a greater de- 
gree, and with added enormity. The tax of 1 
per cent on the gross income is a tax on a loss 
to the extent of the amount used to pay cur- 
rent losses. It is a tax on expenses to the 
extent of the total amount used yearly by the 
company in its entire business for expenses. 
It is a tax on the reserve to the extent of the 
amount contemplated to be set aside out of 
the premium income for the purpose of main- 
taining a standard of solvency fixed by the 
State itself. It is a tax on -the investments 
of the company, inasmuch as the amount not 
required for immediate use for current losses 
and expenses is to be invested so as to earn 
enough to maintain a standard of solvency 
fixed by the State itself. It is: double tax 
on the investments of the company whenever 
an income is derived from the amount first 
taxed and then invested, and an ever-increasing 
tax thence forward as the income derived from 
investments is reinvested. Charles Sumner 
said that a tax upon a tax was ‘barbarism.’ 
What would that eminent statesman have 
thought of a law which multiplies to infinity 
the tax upen a tax? : 


law which re- 
a tax otf I per 
rents derived 
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“We citizens of these United States take 
much pride in our advancement in civilization 
and our disposition to promote those things 
which are conducive to the best public policy, 
and yet we retain ideas in regard to life in- 
surance taxation which have been discarded 
by our European brethern long ago. In Eng- 
land, instead of taxing life insurance, a policy- 
holder, in making a return of income for the 
income tax, is allowed by the authorities to 
deduct therefrom the amount paid for life in- 
surance premiums. When will cur legislators 
wake up to the fact that the best public policy 
is that which promotes thrift, strengthens 
family ties, decreases the number of dependents, 
and makes every person a law-abiding citizen? 
The laws of the different States do not im- 
pose a tax on deposits in savings banks. En- 
couragement is given to the people to acquire 
and save. Is not the object of life insurance 
one which is at least as praiseworthy as that 
of acquirng savings? And should not every 
worthy life insurance receive from the au 
thorities everywhere in our land encourag 
ment to push the good work instead of im- 
peding progress by taxation? ‘The $5,000,000 
of taxes paid during 1901 by the thirty com- 
panies reporting to the insurance department 
of Connecticut come mainly from the lower 
and middle classes. There are in the United 
States about four million policyholders in the 











old-line regular companies and about ten mil- 
jion policyholders in the old-line industrial 
companies. These policyholders are the ones 
who pay the life insurance taxes, indirectly, it 
is true, but who nevertheless pay. The pol- 
icyholders of the fraternal societies do not con- 
tribute to the taxes, being exempted there 
from. One of the reasons probably for this 
exemption is the common belief that the old- 
line companies are for the rich. Because one 
of the old-line companies will insure a man 
for a million, the impression is strong in many 
minds that only rich men insure in those com 
panies. The fact is, however, that there are 
but few Vanderbilts and Peaveys. On Decem 
ber 31, 1900, the average size oi the policies 
in the Mutual Life Insurance Company of 
New York was $2,594. On the same date the 
average size of policies in the Royal Arcanum, 
one of the largest of the fraternals, was $2,660. 
The average size of the policies held by the 
ten million policyholders in industrial com- 
panies is less than $150 each. 

“In view of the figures quoted, why should 
there be a discrimination against the regular 
life insurance companies by taxing them? If 
it is good public policy to exempt from taxa 
tion the members of fraternal societies, should 
not the same rule apply to regular life in- 
surance companies, the members of which 
pay all losses and expenses, the same as mem- 
bers of fraternal societies, although in a 
different manner? Because the members of 
the regular life insurance companies are re- 
quired to pay part of the losses in advance 
of their occurrence in order to lessen the future 
payments, is there any reason why they should 
be taxed because experience has demonstrated 
that this method is the only one which pro- 
cures absolute certainty of the fulfillment of 
the contract? 

“It must not be inferred from what has been 
said that life insurance companies are opposed 
to taxation on legitimate lines. The companies 
are vitally interested in all matters relating to 
good government and the maintenance of 
sound financial conditions; they should be, and 
are, willing to contribute to the revenues for 
the general good. Nevertheless, is it not evi- 
dent that they are unnecessarily and unjustifi- 
ably taxed beyond what they should be asked 
to pay? 

“This association is organized and main- 
tained for promoting the best interests of life 
insurance. Can it find any object more worthy 
of its consideration and united efforts, in com- 
mon with other kindred associations and the 
national body, than the abatement of the evils 
of taxation as they now exist, and which affect 
every life insurance company of this country?” 

as & a 


C. M. Brown of Peoria, IIl., special adjuster 
for the Continental Fire Insurance Company, 
has resigned that position to become general 
field agent of the A®tna Life Insurance Com- 
pany in connection with the western general 
agency at Peoria, Ill, of which R. W. Kemp 
shall and J. E. Keene are managers. 


1S, 





THE NATIONAL LIFE 
insurance Company of Vt. 
SATISFIES ITS POLICY HOLDERS. 
ACENCY CORRESPONDENCE INVITED. 
OLMSTED BROS., State Agents 


For Ohio and Indiana. 
Tele. M 719. Offices 412-15 Williamson Bidg., 
C. 1099. CLEVELAND, O. 

















AMOUNT OF STOCKS HELD 
BY THE VARIOUS COMPANIES. 





The defense of stock investments for life 
insurance companies, as made by the trustces 
of the Mutual Life in its annual report, just 


published, has interested managing life undei 
writers to an unusual degree. The majority 
of American life insurance companies invest in 
stocks more or of them do not 
carry any at all, notably the New York Life, 
the Northwestern, the Mutual Benefit, and the 
Germania. On the other 
quite large blocks. one-seventh 
of the assets of the Mutual Life, $53,000,000, is 
invested in gilt-edge securities of this charac 
ter. The Equitable Life has about $20,000,000 
invested in the same kind of securities. The 
value of these investments to the Mutual Life 
can be understood when it is stated that their 
par value is $21,000,000, and their book value 
$34,000,000. These investments probably earn 
for the company rates of interest in excess of 
those of its other investments 

As showing the extent to which stock invest 


less Some 


hand, some of them 


carry Over 





ments are being made by American life in 
surance companies the following list of these 
investments, as taken from the Connecticut 
Life Insurance Report for 1902, will be of in 
terest : 

Book Value of Stocks: é 

ABUMA ao cocccccces $° 
Berkshire 


Connecticut General . 
Connecticut Mutual . 








Equitable ..... 10,845, 383 
Germania . None 
SNS.. ccccecvens WS 367 
John Hancock 31,911 
Manhattan .... 59,911 
Massachusetts Mutual 124 Sb 
Metropolitan 1, G47,6 4 
Mutual ........ 34,570, 685 
Mutual Benefit None 
National ....... 

New England 

New York ... 

Northwestern 

Penn Mutual 

Phenix Mutual 


Life & Trust 
Savings 


Provident 
Provident 
Prudential ..... 
State Mutual 

Travelers .... 

Union Central 
Union Mutual 
United States 
Washington 





It will thus be seen that twenty-two out of 
twenty-eight of the companies carry stock in- 
vestments, them quite large blocks 


some ol 
The values given, 
The market values, as a rule, are quite largely 
in excess of the book values 
of the Mutual’s 


as stated, are book values 


The market value 


stocks, as already stated, 1s 
$s3,000,000. The market value of the Equi 
table’s stocks is twice its book value. 


The position of the trustees of the Mutual 
Life is that it is not sound financial judgment 
to sav that all stock investments are bad and 
that bonds and mortgages and real estate are 
good, for they hold that there are many stock 


investments which are not only just as secure 
as these other investments, but pay as a rule 
better rates of interest. They deprecate the 
attempt upon the part of any life insurance 


company to black-list stock securities mergly 





Planters of Palenque’s 









WEEKLY MEXICAN 
BULLETIN. 








selves to that industry. 


Bureau of American Republics, Washington, D. C. 


‘The world’s consumption of rubber is now slightly in excess of the present supply, and the present 

product is about 90 cents per pound. The rubber district of Mexico stretches acress the 
isthmus from the Gulf of Mexico to the Pacific Ocean, through the states of Oaxaco, Chiapas, Tabasco and 
At the first tapping, after the trees have reached the age of six or seven 
years, a net profit of $450 gold per acre is made, and as the yicld per tree increases 


price of the crude 
the southern part of Vera Cruz. 


increase in proportion.” 


PROFITS OF TROPICAL AGRICULTURE. 


RUBBER—Matias Romero, Mexican Minister to U. S., “India Rubber Culture in Mexico,” page 402. 


“In my opinion, what precedes is sufficient to demonstrate incontestably the great future of rubber 
culture in Mexico, and the large profits it would yield, after a few years, 
It may be affirmed without exaggeration that neither cacao, - ' 
cane, indigo nor any other tropical product would give the same profits as rubber, and the returns of each of 
these enterprises are in reality equal to those obtained from a rich mine. 

“While the coffee, cacao, sugar cane, or any other plantation in favorable years and under good con- 
ditions, can give a return of 100 per cent on the capital invested, one of rubber will give over 1,000 per 
cent on the capital invested, including the value of the land."’ 





to those who would devote them- 
tea, coffee, sugar 


yearly the profits also 





Our Plantation of 3.000 acres, now being developed to rubber and tropical products, 
is located in the Isthmus of Tehuantepec, M Ww 


Planters of Palenque Association, 


exico. rite for information. 


1010 Monadnock Building 
CHICAGO. 
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DWELLING HOUSE INVENTORIES. 


No more effectual advertising medium 


can be used by companies and agents 
than a distribution of our dwelling house 
inventories. Made up in three sizes. 
Fe 1 610 for owners of considerable per- 


ie) property is both artistically bound 


om printed. Form 614 is for a moder- 
ate-sized household. Form 612 is for 
small flats and cottages and gives the 
solicitor an excellent chance to introduce 


the subject. Send 25 cents for a sample 
Your advertising card printed free 
on quantities of 100 or over. 

Tue WESTERN UNDERWRITER COMPANY, 


set. 


413 Vine St., 164 La Salle St. 
Cincinnati. Chicago. 
Tel. M. 2077. Tel. M. 2914. 

















POLICY FILES. 


Local agents wishing to establish their 
names as leading agents of their city should 
investigate our policy files to be presented 
to their customers. Our Form 97, in either 
orange, blue, or red, is the best policy 
envelope on the market. We print your 
presentation card on quantities of 100 or 
over. Prices: 75 cents per dozen; $3 per 
50; $5 per 100. Send for samples. It is 
an advertising method that will bring re- 
sults. 

THe WESTERN UNDERWRITER COMPANY, 
413 Vine St., 164 La Salle St., 
Cincinnati. Chicago. 
Tel. M. 2077. Tel. M. 2914. 

















COMPARATIVE RECORDS. 


One of the most important books for 
local oqpate is = “Agency Comparative 
Record.” It shows the monthly record 
of the business of each company for a 
period of ten years. It gives at a glance 
the standing of an agent with each com- 
pany, his pro rata expense and loss ratio, 
record of losses paid, etc.; also general 
summary by years. For one ‘to six co 
nies a book costs $2.50; for six to twelve, 
$3; for twelve to twenty-four, $4.50. We 
have a condensed form arranging the 
data of expenses and loss on one page 
to cover five years for $2. All bound in 
red flexible leather. 

Superior insurance supplies—Globe- 
Wernicke. 

Tue WeEsTERN UNDERWRITER COMPANY, 
413 Vine street, 164 La Salle street, 


Cincinnati. icago. 
Tel Main 2077. Tel. Main 2914 











INSURANCE ADJUSTERS. © 


ror LILI 


F. E. BIGDEN, 
Insurance Adjuster, 
45 La SALLE STREET, Room 306, 
Telephone Central 856. 


INSURANCE LAWYERS. 


White, Johnson, McCaslin & Cannon, 


Counselors at Law, 
1416 to 1421 Williamson Bldg., Cleveland. 0 


CHICAGO. 








SPECIAL ATTENTION GIVEN TO THE 
LAW OF INSURANCE, 


CRANE, NORRIS & DREW, 
Attorneys and Counselors, 


1003-1009 Michigan Trust Co. Bldg., Grand Rapids, Mich. 
Special Attention given to Insurance Litigation 


HOWARD & HANDLAN, 
Attorneys at Law. 
Special Attention to Law of — 1 
WHEELING, West VIRGINIA 











T.B.Paxton, J.W.War1ington, T.B.Paxton Jr., G.H.Warrington 


PAXTON & WARRINGTON, 
Attorneys and Counselors at Law, 
Unirep Bank BUILDING, Cincinnati, Ox10. 
Special Attention to Insurance Law. 





P. P. LEWIS, 


Attorney and Counseler at Law. 
Offices, Union Deposit Bank Building, Steubenville, Ohio. 





Notary and Stenographer in Office. Fire, Life. Accident and 
Liabiilty Insurance Litigation a Special.y. Unquestioned 
references given. 

JOHN M. CORBIN J. HERBERT COLE. 


CORBIN & COLE, 
Attorneys at Law, 
316 Hammonp BuILpINc, DETROIT, MICHIGAN. 
Fire, life and casualty insurance litigation given 
special attention. 


_LOCAL AGENTS. — 


ae 





eer RPA PPADS 


CAIRO, ILLINOIS. 
H. H. CANDEE & SON, - INSURANCE. 
ESTABLISHED 1888, 


Special facilities for placing large lines on LUMBER at the 
milis in Soutnern States 





A. FARNHAM & CO., 
4TH AND VINE Sts. he CINCINNATI, Ouro. 
Fire, Marine, Tornado, Rents, Plate Glass, Accident, Boiler, 
Elevavor, Employers’ Liability and Bonds. 


or P 


THOMAS H. GEER & CO., 
General Insurance, 
158 SuPERIOR STREET, CLEVELAND, O8IO. 
Members of the Ohio Association of Local Fire Insurance 
Agents 


0. M. STAFFORD, GOSS & CO., 
BROADWAY AND WILLSON AVENUES, CLEVELAND, "On10. 
The largest Agency in Cleveland. Facilities for large lines. 

Branch Offices: Woodland and Willson Aves., 
Downtown Office: Century Bldg. 


FRED P. THOMAS & CO., 
General Insurance, 
STANDARD Burupine, No 53 Evciip AVE.,CLEVELAND, O. 
Special Facilities for placing large lines in best English 
and American Companies. Correspondence solicited. 

















American Fire Underwriters 
OF CHICAGO. 


JOHN L. LUCAS, Attorney for Underwriters. 


LUCAS & COTTERMAN, 
Gen’! Agents for the U. S. 


** The Temple,’’ 184 La Salle Street, CHICAGO, ILL. 


SURPLUS LINES SOLICITED. 





ARTHUR ELEVE. 
Broker and Underwriter, 
Handler of Surplus Lines, 
80-82 William Street, New York City. 


Mepresenting First-Class New Work 
Steck Companies. 


EVARTS, TREMAINE & CO., 
General insurance, 
204 SuPERIOR STREET, - CLEVELAND, O#10. 


Facilities for placing large lines unsurpassed. 
CORRESPONDENCE SOLICITED. 








REGISTER OF EXPIRATIONS. 


We are now issuing a popular form of 
expiration register which is being sought 
after by many agents in our field. It is 
a ten-year register, 1444 inches long and 
8% inches wide. It is easy to handle and 
can be placed nicely in a small safe or 
desk drawer. We regard it as one of the 
best books we handle. It is arranged to 
accommodate 250 expirations a month, 
and has a complete alphabetical and mar- 
ginal monthly index. It sells for $2 at 
our office, and we will send it, express 
prepaid, for $2.25. We have a similar 
ook accommodating 350 expirations a 
month that sells for $3, or, express pre- 
paid, $3.25. All locals should have one. 
THE WEsTERN UNDERWRITER COMPANY, 
413 Vine street, 164 La Salle street, 

Cincinnati. Chicago. 
Tel. Main 2077. Tel. Main 2914. 




















1846 —THE— 1902 


| Western Mutual 


FIRE INSURANCE Co. 
OF URBANRA, O. 


WRITES OHIO BUSINESS ONLY. 


Fifty-Six Years’ Continuous and Successful Operation. 





W.R. ROSS, President. C.A. ROSS, Secretary. 
E. T. O'KANE, Special Agent. 


THE 
Ohio Mutual Insurance Co. 


SALEM, OHIO. 


THE TWENTY-FIVE YEAR RECORD, 


Increase of Assets from $50,000 to $705,988 
Increase of Insurance from $300,000 to $5,026,677 
Fire Losses Paid, $728,775.50 

Cash Surplus Ample for Emergencies. 





Ohio Business Only. 


J. R. VERNON, 
President. 


J. AMBLER, 
Secretary. 


~~ Richland 
Mutual Insurance Company, 


MANSFIELD, OHIGQ 





DIRECTORS: 

BM. &. Reed, J. W. Jenner, W. W. Cockiep, 

. Cc Larwill, G. A. Clugston, C. Cummins, 

tS enka C. Hedges, J. & Rigty. 
Assets, $1,600,000.00. 

i, BR. SMITH, Pres’t. RB. SMITH, Gew'y. 





J. W. Wacner, Pres. 
INCORPORATED 1873. 


THE MANSFIELD 


MUTUAL FIRE INSURANCE CO, 
MANSFIELD, OHIO. 


Premium Notes, $470,079.00 
Net Cash Surplus, $23,731.50 





VUSINBSS CONFINED TO OHIO. 





“THE OHIO COMPANY.” 


The Bankers Surety Company 


Williamson Building, CLEVELAND, OHIO. 





CAPITAL - $500,000.00 FULLY PAID. 


BECOMES SURETY ON BONDS. 
CHARTERED UNDER OHIO LAWS. 


$200,000 DEPOSITED WITH INSURANCE COMMISSIONER 





We make a specialty of writing Fire 
Insurance on risks that local agents 
cannot provide for in their own 
agencies. Liberal commissions. 


C. A. VAN ANDEN & CO,, 
164LA SALLE STREET, - CHICAGO, ILL, 


C.J. RUSSELL & CO. 


ESTABLIGHED 1890. 


General Insurance Agents & Brokers, 


177 LA Mayors Beaser, 
CHICAGO 


We Make a Specialty Placing Agents’ Brokerage 
and Surplus Business. Reliable Stock Companies. 


CORRESPONDENCE INVITED. 








ee 








22 THE WESTERN 





ROLLA V. WATT, Mer., 
Pacific Coast Dept.— California, Oregon, 
Washington, Utah, Idaho, Arizona. Montana, 
New Mexico, Alaska, Hawajian Islands. 
Royal !nsurance Building, 
N. W. Cor. Pine & Sansome, San Francisco 


JOHN TENNY, Mer:, 

RP. EMORY WARFIELD, Ass't Mgr.. 
Middle Dept.—Pennsylvania, New Jersey, 

Delaware, Maryland, Virginia, North Caro- 

lina, District of Columbia, West Virginia. 


Royal Insurance Building, 








‘The Leading Fire Insurance Company of the World. - 


UNIFORM IN ITS BUSINESS METHODS. 


ROYAL 






UNDERWRITER. — 





Cc. F. SHALLCROSS, Mer., 
CEO. F. COIT, Ass’t Mer., 
FREOR’K W. DAY, 2d Ass’t Mer. 
New York Department, 

50 Wall Street, New York City 


FIELD & COWLES, 
New England Dept. _Massachusetts, Cor 
necticut, New Hampshire, Rhode Isla 
Vermont, Maine. 


85 Water Street, 
























































306 Walnut Street, Philadelphia. Boston, Mass 
John H. Law. George W. Law John B. Castleman. A. G. Langha 
LAW BROTHERS, Mers. | C mp y Breckinridge Castleman. 
Western Dept.-—Illinois, hie Indiana nsurance 0 af ” BARBEE & CASTLEMAN, Mers. 
Michigan, Iowa, Kansas, Missouri, Minne Southern Dept.— Kentucky Tenness et 
sota, Wisconsin, North Dakota, South Da Georgia, Florida, South ¢ ‘arolina, Alabama 
kota, Nebraska, Colorado, Wyoming. Transacting Besteess ta America ae a. ooo Louisian¢g 
11 Buildi ‘ —— ae 
Fn ma a pgmgmaag os i Over Half a Century. Louisville, Ky. 
OHIO. : 3} NORTH DAKOTA. 
INDIANA. &\ >} SOUTH DAKOTA. 
: ow} g 
MICHIGAN. , . : NEBRASKA. 
ILLINOIS é Ins. Co. of America. : 
WISCONSIN. g ; OKLAHOMA 
Western Department. ; . 
MINNESOTA. ' ; ‘ 
: 3} COLORADO. 
IOWA. >| P. D. McGREGOR, Manager. W. L. KING, Ass’t Manager. | 
: :| WYOMING. 
MISSOURI. 5 ROYAL BUILDING, CHICAGO. 2 
é 5 
CHAS. S. HOLLINSHEAD, E. R. DANNELS, Secretary. 
President. M. JOS. NOWLAN, Asst. Secretary. 
7 


FIRE INSURANCE ONLY. 


UNION—OF PHILADELPHIA 
INSURANCE COMPANY. 


| INCORPORATED 1804. | 








| LOSSES PAID, $18,070,003.00. 


S. E. CATE, Genl. Agent, | D. E. JULIAN, Special Agent. 


No. 205 La Salle St. M. F. GRIM, Special Agent. 
CHICAGO, ILL. 4914 N. Hight St., 


ILLINOIS, WISCONSIN, MINNESOTA, COLUMBUS, 0. 
OWA and MISSOURI. OHIO, MICHIGAN and KENTUCKY. 








INCORPORATED 1851. 


THE BERKSHIRE LIFE INS. CO. 


PITTSFIELD, AXASS. 


WM. R. PLUNKETT, President. JAS. M. BARKER, Vice-President. 
JAS. W. HULL, Secretary and Treasurer. 





All policies now issued by the BERKsuire give to the insured all the advantage 
of the perfected Non-forfeiture Law of Massachusetts. 

Before insuring your life or taking an agency, examine the new policy contract 
now being issued by the BERKSHIRE. 


JOHN THOMAS, Gen’l Agent Northern Ohio, JOHN A. RINGOLD, Gen’! Agent Southern Ohio, 
315-316 Williamson Bidg., Cleveland. 14 Carew Bidg., Cincinnati. 
WILLIAM D. WYMAN, General Agent for lilicois, 
100 Washington St., Chicago. 


THE FIDELITY & CASUALTY COMPANY, 


97 TO.103 CEDAR STREET, N. Y. CITY. 








MEE: tuecccbresdedsstdeameedbnccieds oc $ 4,616,711 
8 SAE ae ee 1,366,937 
LOSSES PAID ‘ 


COO eR eee eeseeseeseseseer® os 14,200,045 


CASUALTY INSURANCE SPECIALTIES. 


FIDELITY—Bonds of Suretyship for persons in positions 
of Trust. 

CASUALTY—Personal Accident, Burglary, P‘ate Glass, 
Boiler, Elevator, Employer's, Landlord's and Team's 
Liability. 

OFFICERS. 
GroreeE F. Sewarp, President. 
Rosert J. HIvias, Treas. and Secy. Henry Crosser, Asst. Secy 
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| INSURANCE COMPANY, 


OF AIX-LA-CHAPELLE ,GERMANY. 
UNITED STATES BRANCH 
-—— 46 CEDAR ST. —— 
New yor*- 


~ 





SS 
~~ 





JAMES NICHOLS, PRESIDENT. 
ot B. R. STILLMAN, SECRETARY. 


H. A. SMITH, ASST. SECRETARY 


National 


Fire Insurance 





ORGANIZED 
NOV. 27, 1871. 


Company of Hartford, Conn. ua» 


Capital Stock, all Cash. - < 1,000,000.00 
Funds reserved ac mest all Liabilities... PEER ee - 2,317,909 63 
Net Surplus over Capital and all Liabilities. Seer eee Pee eT 1,533, 879.71 














Total Assets, Jan. 1, 1901..........cceceeecsecees cere anee. 0+ GQ, 851,789.34 





Western Department, Chicago, IIL: 
FRED S. JAMES, GENERAL AGENT. 
GEORGE W. BLOSSOM, Ass’T GEN’L AGT. 
Cusq BICUARNGON, 20 ASS’T GEN'L AGT 








BUILD FOR THE FUTURE 


Establish yourself with a growing Company you 
can stay with. because you can count on liberal 
treatment and satisfactory income if you prove 
trustworthy. We help agents to be successful. 


The Fidelity Mutual Life 


Insurance Company of Philadelphia. 
ALEXANDER McKNIGHT L. G. FOUSE 
Vice-President. President 
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THE WESTERN UNDERWRITER. 


A WO RK E D-O UT F] ELD is unknown in the geography ot an agent for 


the Mutual Life Insurance Co. of New York. 


Undeveloped a territory may be, but never exhausted. The position enjoyed by 
the agents of this Company, in the communities where they work, is the best 
evidence of the rewards possible to men of character and ability who represent 


The Mutual Life Insurance Company of New York, 


RICHARD A. McCURDY, President. 


IT LEADS THEM ALL 


poLicyHoLoers over Five Hundred and Sixty-Nine Millions of Dollars 
over’ «Three Hundred and Fifty-Two [lillions of Dollars 


IN INSURANCE IN FORCE 


IN AMERICA OVER One Billion Dollars 


A man seeking a profitable and useful career, in which tact, judgment and 
industry receive their highest reward, should place himself in communication with 


GEORGE T. DEXTER, ovomesticuaencizs, 32 Nassau St., New York, N. Y. 


PROVIDENT LIFE AND TRUST CO. | The State ite nous mone COmPAnY 


























SAMUEL QUINN, _ WILBUR & WYNN. 
OF PHILADELPHIA. i V.-Pres. and Supt of Agents, y and Areuary 
UNPARALLELED RECORD 
INSURANCE IN FORCE, - - - - - 8141,974,722.00 | —_ Insurance Admitted Reserve and ai) Admived 
ASSE T 8, - ~ —_ ~ - - - = . 45, 144,797.7 i 1896." Gime a a. Guarte —. ae, 
31897.... $11,886,600 $160,801 $e8.z7¢6 $62.616 
In everything which makes Life Insurance perfectly safe, moderate in — $17,049,000 $259,645 $162,037 $107,606 


eost, and suitable to the needs of insurers the Provipenr is unexcelled. , 199®---- $22, 208,470 $417,781 $256,246 $161,634 


Evidence of the skillful and faithful management of this mays ae | is 1900... $28, 339, 877 $671,370 $409, 594 $261, 7115 
Smal casita: Ber tote pound cf te edumans, te Genlb cate bes | 1000: $33,615,656 $1,015,072 $699,418 $315,654 








been only .61 of the rate indicated by the authoritative tables. _ Deposit with State of Indiana for Protection of all Its Pollcyholders 
Correspondence with Agents Solicited. REE-QUARTERS OF A MILLION DOLLARS, 
Every pater ee is secured by a t of ite entire reserve value with the State of Indiana, in 
WILLIAM D. YERGER, General A Western Ohio 
° ‘Methodist k Concers Bulldieg, Cincinnati, Obie. accordance with the provisions of Legal Reserve Compulsory Deposit Law of Indiana. 
S. SAFFOLD, General Agent, Eastern Oh TO INSURANCE AGENTS Bute the Life Annuity © ve Co tof this Company. An 
i? ni 706-710 Garfield Building, Cleveland, Obie. the Agent and the Company. ws Y J Le, ring a closer rae r~ J Sith ana share im the 
JAMES W. JANNEY, General Agent, prosperity of his Company as {it grows and prospers. It enables the ave agent to win @ eom- 
325 Marquette Building, Chicago, Ill. petency and become independent. WRITE FOR P. s. 
BASSETT & REESE, General Agents. The Compasy has desirable territory for capable men. Contracts direct with the home office, 


44 Home Bank Building, Detroit, Mick, 


THE PLANTER $5.00 PER MONTH for 72 months, total $360.00, secures an ANNUAL 


INCOME OF $300.00 for life, or stock worth a minimum of 


OF PALENQUE $1,200.00. No speculation. No risk. Profits will be derived from 


PRAIA ATE IO a tropical plantation under perfect conditions of soil, climate and 
1010 MONADNOGK BUILDING, CHICAGO. 














rainfall. 








The I. 0. 0. F. Mutual Life Mutual Reserve Fund Life Association, 
Insurance Society of Pennsylvania FREDERICK A. BURNHAM, Parsioenr. 


tes under the OLDEST CHARTER granted by the Legislature of BIGHTY-OND THOUSAND POLICY-HOLDBRS. 


the State of Pennsylvania, to a company of its class. TOTAL ASSETS, $12,264,838.21. 
Strictiy Mutual. 


Profits arising in the conduct of its business, being apportioned to the | 








Persistent policy holder in cash or paid-up insurance. THE TWENTIETH ANNUAL STATEMENT 
The Policies SHOWS THAT THE 1900 BUSINESS BROUGHT 

of the Company are of the standard form on standard rates, liberalized , 

to meet the most advanced ideas of life underwriting. ; Am Imerease in Assets. An Increase in Income. 
The Agents | An Increase in Surplas 

of the company make money, as is apparent from the record of the Com- | ane 


pany for 1901: \ 


over 15 per cont. An Increase in Insurance in Ferce. 










anennes TER COMPANY At NET SURPLUS, $1,187,617.68. 
Agents Wanted. 044 retiows Temple, PHILADELPHIA, PA. | Gots Death Chime Pall since Ordantsation, ver Pety-cght ition Detlan 

















ILLINOIS LIFE 


INSURANCE COMPANY 
CHICACO 


JAMES W. STEVENS, PRESIDENT. 


Issues the Life and Optional Endowment Policies. They 
Pay Annual Dividends and are Absolutely Non-Forfeitable. 


ENERGETIC MEN TAN SECURE EXCEPTIONALLY 
ATTRACTIVE CONTRACTS FOR EXCELLENT TERRITORY, 


BANTA & SPAHR, Ohio Managers, 
URBANA, OHIO. 








GALESBURG, ILLINOIS. 
DISTRICT AGENTS WANTED FOR ILLINOIS. 


LIBERAL CONTRACTS. DESIRABLE TERRITORY. 


The Company’s new Provident Policies with Automatic 
Payment of Premiums, Accumulative Dividends, Cash, Loan, 
Paid-up and Extended Insurance Values are the most equit- 
able now offered to the insuring public. 


WwW. R. CRAMMOND, ROY M. MARSH, 
Secretary. President. 








64mm ANNUAL STATEMENT UNITED STATES BRANCH 


Liverpool & London & Globe 


INSURANCE COMPANY. 


Ee 
i 


Ee 





Cincinnati General Agency: 


J. M. DE CAMP, General Agent Ohio, Indiana, Kentucky, 
Tennessee, Arkansas and West Virginia. 


shbabegendensahes ....+. $10,316,391 
hdd neetpebedbeataeoseads 5,716,274 
ee ere rrr --+. 4,600,117 
Northwestern Department: 
205 LA SALLE STREET, - - CHICAGO, 
beta 200 Ss. staat 80. 1. mooe, as 





NO DEATH LOSSES IN 1901. 


The Bankers Reserve Fund 
Life Insurance Company, 


“BANKERS RESERVE” BUILDING, 
CINCINNATI, - -- - - = = 


DESIRES GENERAL AND DISTRICT AGENTS 
FOR TERRITORY IN OHIO. 





OHIO, 


The Bankers Reserve isa Home Company backed by responsible business men 
of Cincinnati. [t offers to producing agents in Ohio the advantages of a contract 
direct with the home office on a liberal basis. The company is well established and 
its officers are men whose names carry weight throughout the Btate. The advantages 
of soliciting FOR A HOME COMPANY are obvious. 

All inquiries a attended to. 
P. F. SWING, Presid 
DR. T. V. FITZPATRICK, Vice-Pres. and Med. Dir., 
W. W. SUTTON, Treas. 


J. B. SWING, Auditor, 
JAMES W. POWERS, Sec., 


The Massachosetts Mutual Lite Lnsurance Co, 


Springfieia, Maese. 
INCORPORATED 1851. 


Assets Jan. |, 1902, $28,291,564. Liabilities, $25,894,655 
Surplus, $2,396,909. 


Definite pald-up and cash surrender values written In every policy. 
JOHN A. HALL, - - President. 
HENRY M. PHILLIPS, - Secretary. 


CINCINNATI OFFICE: 201 Johnston Bullding. 
CHICAGO OFFICE: 319 Merchants Loan & Trust Bidg., SMITH & BISHOP, Mgrs. 





BSTABLISHED 1853, 


coo FH Bicce 


THURINGIA INSURANCE CO. 


OF ERFURT, GERMANY. 


UNITED STATES DEPARTMENT: 


008 William Street, a - NEW YORK. 


F.G. VOSS, Manager and Attorney. 





UNITED STATES BRANCH, 
HARTFORD, CONN. 
GEORGE E. KENDALL, Manacca. 


The Farmers and Mechanics Life 





C. 8. BUNKER, Presideat. PRANKLIN H. HEAD, Vice-President. 
A. A. SMITH, Secretary. 8. G. B, ALEXANDER, 2nd Vice-Prest. and Gea. Mgr. 


CONTINENTAL CASUALTY COMPANY, 


WRITES ALL FORMS OP 


Personal Accident 
and Health Insurance. 


I DORIS BBO oi6.00060s6icscsccccceess ecccccccees $ 877,756.93 
Paid to policyholders, to date, Over........ssececesecceces 3,500,000.00 
Premiums written during 1901............csceeeeeesseees 1,692,760.35 


GOOD CONTRACTS IN GOOD TERRITORY TO GOOD MEN. 


Producers, Addrese—H. G. B. ALEXANDER, 2nd Vice-Prest. and Gen. Mgr. 
134 Monroe Street, Chicago. 


LONDON GUARANTEE AND AGGIDENT 60. 


(LIMITED) 
OF LONDON, ENGLAND. 


- HEAD OFFICE—MANHATTAN BUILDING, 
CHICAGO, ILL. 


A. W. MASTERS, GENERAL MANAGER, 


Individual Accident, Employers, General Lia- 
bility, Workmen's Collective, Eleva- 
tor and Teams Insurance. 





One@aNIzED 1869. 


CONKLING, PRICE AND WEBB, 
Gen’! Ageats Illinois, Missouri and Indiana, 


CHAS. L. RAYMOND, 





Gen’l Agent Mid igan, 1229 Majestic Bidg. 
New York Life Building, Chicago. Detroit. 
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